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It takes experience 
to do the job well 


When you buy Jamison 
Doors, you buy proved per- 
formance—not promises. 


A quarter-century of expe- 
rience is behind every Jamison 
Door manufactured— experi- 
ence that has resulted in im- 
provements which add years 
to the door’s efficient life. 


Jamison Cold Storage Door Co. 
Hagerstown, Md. 


2 West 45th St., New York City 
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Announcing 
A new Model Self-Emptying 


“BUFFALO” Silent Cutter 


The last word in modern scientific sausage machinery 


UTS and empties from 575 to 600 lb. of meat 


in 514 minutes without touching the meat by 
hand. 


Guaranteed to increase yield, improve quality 
of sausage and reduce cost of production. 


Old style cutters are costing you money! In 


order to meet competition it is necessary to have Durin; 
the latest and best sausage machinery. It will ee 


pay you to investigate this new model SIONER, 
securing 
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JOHN E. SMITH’S SONS CO., Buffalo,N. Y., U.S 


Manufacturers of the world-famous line of ““BUFFALO” Silent Cutters, Mixers, 





Grinders, Air Stuffers and the Schonland patented Casing Puller * 
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Better Lighting in the Meat Plant 


How to Check up on the Departments 
and Determine Whether the Quality 
and Quantity of Light Is Sufficient 


During the past several months, 
through a series of articles ap- 
pearing in THE NATIONAL PROVI- 
SIONER, means and methods for 
securing better lighting in meat 
plant manufacturing departme:is 
and offices have been described. 


But the need for better lighting 
does not stop here. 

Good lighting, without annoy- 
ing glare and dangerous and dis- 
tracting shadows, is just as valu- 
able in the cooperage shop, the 
machine shop and the garage re- 
pair shop as on the beef killing 
floor or in the sausage kitchen. 

Wherever workmen are em- 


VI — Miscellaneous Departments 


ployed on raw or partly-finished 
material—be they meat, metal or 
wood—good lighting will cut 
costs, prevent costly errors and 
lend invaluable aid in the produc- 
tion of better products. 


In the following article, the 
last in the series of “Better 
Lighting in the Meat Plant,” the 
author, an illuminating engineer, 
tells of the need for good lighting 
in those departments not directly 
related to meat processing and 
manufacture, and explains how 
the meat packer may determine 
whether or not his plant as a 
whole is lighted properly. 


Checking up on the Plant 
By A. W. Kakilty.* 


In the five preceding articles on 
lighting the meat plant, published in 
THE NATIONAL PROVISIONER, the at- 
tempt was made to prove the necessity 
and value of a productive system of 
artificial illumination in the meat 
packing industry. Comments were 
also made on the means used for 
obtaining such a system, and several 

*Illuminating engineer, Benjamin Blec- 
tric Manufacturing Co., Chicago, Ill. 
TL 


GOOD LIGHTING LOWERS COSTS. 


Production costs are lower in the de- 
partments that are well lighted. Suffi- 
cient light properly distributed aids in 
the production of better products and the 
elimination of waste due to damage in 
processing. 


Are your departments well lighted 
like this 
or poorly supplied with light 
like this? 


solutions of the various lighting prob- 
lems were advanced. 

However, in a large meat plant, all 
of the efforts are not expended on 
meat. Many other operations of 
varied types are frequently represented, 
and these also function much more 
smoothly when proper lighting is 
supplied. 

All who have had any connection 
with the sale of food products are well 
aware of the great changes which have 
taken place within the last few years. 
Formerly, the majority of products 
were sold in bulk. A tub of butter, a 
side of bacon and even half a hog were 
standard sales units. 

Now, however, things have altered 
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greatly. The prevalence of small 
families and the congested city dis- 
tricts have caused the advent of the 
miniature apartment and have resulted 
in a great change in the buying habits 
of consumers. 

First we had the pound print of 
butter; now it is put up in %-lb. units. 
In addition to the pound package or 
carton of bacon, there is now the half- 
pound package. 

Must Consider Changing Methods. 

These changes in methods of pack- 
ing are indicators of the amount of 
attention which must be given to the 
new sales argument—the convenient 
package. This necessitates a greater 
expenditure of time and money on the 
problem of packing. 

Better packing, and smaller units, 
creates an immediate demand for use- 
ful lighting at the wrapping desk, over 
the automatic machines and throughout 
the entire area. 

Automatic machines themselves do 
not require light, but their efficient and 
safe operation by human agency does. 
In most packing areas the symmet- 
rically-spaced system of reflectors and 
the uniform illumination explained in 
previous articles will prove to be the 
most satisfactory. 

Under the head of machine shops, we 
can group all of the areas devoted to 
the manufacture of packing utensils, 
making of tools, repair shops, carpen- 
try and all similar operations. Un- 
questionably, all such departmnts 
require more attention along the light- 
ing line than they frequently receive. 

One may readily imagine that failure 
of any one of these departments would 
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seriously affect the productiveness of 
the entire plant. Similarly, if they are 
not operating as efficiently as possible, 
then peak production from the plant is 
likewise impossible. 

Good Distribution. Necessary. 

Productive lighting makes for effi- 
ciency. It is wise economy to give all 
of your departments an opportunity to 
keep in step on _ the _ production 
schedule. 

A uniform level of illumination of 
approximately 15 foot-candles_ will 
work wonders in any one of these de- 
partments. The R. L. M. standard- 
dome, enameled steel reflector with the 
bowl enameled lamp will give excellent 
service and satisfactory results. 

In sheet metal work, and in the 
manufacture of metal containers, spe- 
cial care should be exercised in the 
choice of lighting equipment because of 
the highly-annoying specular glare 
from the surface of the shiny metal. 

Here a unit similar to the Glassteel 
Diffuser (illustrated and described in 
THE NATIONAL PROVISIONER of Septem- 
ber 29, 1928) should be used. The opal 
glass globe will so diffuse the light that 
specular reflection will be practically 
eliminated, while the enameled steel re- 
flector will properly distribute the light 
over the working plane. 

Check Your Lighting. 

Adequate illumination should also be 
provided in the storage garage, but 
more attention should be paid to the 
repair areas. Light these places so 
that adequate servicing can be done 
efficiently. 

To maintain a fleet of trucks which 





GOOD LIGHTING IS DESIRABLE IN SALES COOLERS. 
Proper illumination in sales coolers eliminates deep shadows and distracting 


glare, 


and shows the meats in their true colors. 
with 100-watt lamps, shaded with shallow, porcelain-enameled steel reflectors. 


This sales cooler is lighted 
The 


outlet spacing is 11 by 11 ft., and the mounting height 12 ft. 


Be 
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will be a credit to the company, ade. 
quate washing facilities are necessary, 
and the wash racks should be correetly 
illuminated. One system of proven 
merit is that of mounting three 299. 
watt, elliptical angles on each side of 
the wash rack and one at each end, 
This makes a total of eight angles 
symmetrically spaced and mounted ap. 
proximately 10% ft. above the floor, 

Although it may at times be neces- 
sary to call in lighting experts t 
assist in planning new installations, no 
outside help is needed for a thorough 
check of present conditions. 

It is of value for the packer to look 
over the working areas of his plant and 
to honestly answer, for his own benefit, 
the following questions: 

Are there any bare or improperly 
shaded lamps? 

Bare lamps are a waste of money, 
Use good reflecting equipment to obtain 
best results for the money invested, 
Improperly-shaded lamps are an actual 
detriment to visual accuracy. 

It is dangerous and poor business to 
have any man attempt to slice meat 
while gazing directly into the intense 
glare of a bare lamp. 

Is there a sufficient quantity of light? 

Can workmen do efficient work at 
any point along the conveyer train? 
Can the plant utilize efficiently 100 per 
cent of the floor space, and is the inte- 
rior cheerful looking, well-kept and 
healthful? There should be no dark 
corners. 

Deep Shadows Dangerous. 

Are the units located properly? 

Is the shop’ uniformly _ lighted 
throughout, or are there brilliant pools 
of light bordered by dark shadows? 
Because of the necessary eye adjust 
ment, such conditions cause eyestrain 
and inaccurate work. 

Does the worker continually have to 
be shifting so as to keep “out of his 
own light,” or is the work illuminated 
from several sources so that, no matter 
what his position may be, sufficient 
light is still available to insure acc 
racy and safety? 

Are there harsh shadows and blint- 
ing reflections? 

Are necessary details obscured Wy 
heavy shadows? If the lighting system 
is correctly designed, the shadows wil 
be soft and diffused and will cause the 
worker no trouble. 

Are there blinding shafts of reflected 
light from the knives or metal parts d 
the machinery? Such trying dificil 
ties discourage all attempts at act 
racy and constitute a real mental ai 
physical hazard. 

Is the best equipment being used! 

Does the unit in: use do its par 

(Continued on page 31.) 
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Progress of the Trade Practice Conference Idea 


Many of the Nation’s Trade Leaders 
Point to the Plan As a Way Out of 
Difficulties Which Beset Business 


What is a trade practice con- 
ference? 

Why does an industry want a 
trade practice conference? 


How many industries have 
participated in such conferences? 

These are some of the ques- 
tions that members of an indus- 
try might ask themselves when 
such a conference is proposed to 
include them. 

Doubtless they are some of the 
questions asked by many business 
men attending the annual conven- 
tion of the Chamber of Com- 
merce of the United States, held 
in Washington, D. C., April 29 
to May 3. 


So important is the trade practice con- 
ference regarded in modern business 
progress that it was made one of the 
main themes of this national convention 
of business men. One entire afternoon 
was devoted to a discussion of it at a 
round-table conference, attended by more 
than 300 executives, representing all 
types of business and industry, 


The trade practice conference 
is indicative of a new trend in 
business life. 

Self-Regulating Business 

It is another step in the self- 
regulation of business. It is not 
regarded as a panacea for all ills; 
it is not a cure-all. 

It is an example of cooperation 
between government and busi- 
ness, by which business profits 
through the advice and assistance 
of government. 


There have been found to be 
some sixteen detrimental prac- 
tices common to all industries 
which have grown out of sharp 
competition, greater facility in 
manufacture than in distribution 
and the change of our economic 
situation from a seller’s to a 
buyer’s market. 


It is the purpose of the trade 
practice conference to eliminate 
these and other undesirable fac- 
tors, and to improve business 
standards and practices. 


Progress of the Movement 
Some 50 trade practice conferences 
have been held for as many industries 
and businesses. Most of these have 
with the Federal Trade Commis- 


sion. Such a conference for the meat 
packing industry would be held with 
the Department of Agriculture, because 
of its administration of the Packers 
and Stockyards Act. 

The practice is for the industry to 
outline a set of principles on which it 
believes it can operate fairly and 
advantageously, and to enumerate the 
practices it wishes to outlaw. The 
governmental agency then indicates 
which of these are regarded as rules 
under the law, and which are regarded 
as expressions of the trade. 


How to Go About It. 

The conference is granted only on 
the petition of a majority of an indus- 
try, and the formation and adoption 
of its code is left to the industry. 

In the past, alterations have some- 
times been made in the rules submitted 
which are designed to bring them 
clearly within the law, so as to have 
the support of the courts. Resolutions 








Common Trade Abuses 


Some of the most serious trade 
abuses and unethical practices 
common to .ma: ufacturers and 
distributors: are listed: by the U. 
S. Departzient of Commerce as 
follows: ° wi. 

Unjust returns of merchandise. 

Failures to deliver at appointed 
time. 

Misrep tati of erch 
dise by salesmen. 

Unreasonable cancellations. 

Disregard of shipping instruc- 
tions, 

Salesmen promising things em- 
ployers can not fulfill. 

Selling competitors when line is 
stated to be exclusive. 

urging retailers to 
overbuy. 


Pailures to confirm orders. 

Delivering mérchandise not ac- 
cording to samples or to specifica- 
tions in an order. 

Accepting orders which can not 
be delivered. 

Delivering more than was ordered. 

Taking discounts not earned. 

Delivering imperfect or soiled 
goods. 

Unreasonable demands for con- 


Delivering goods ahead of in- 





The cost in money of these 
trade abuses, the department 
says, is difficult to estimate, but 
experience has made clear the 
enormous expense to business in 
the existence of lawless and un- 
ethical practices between pro- 
ducers and distributors. 




















involving possible infractions of the 
law may be modified or rejected by 
the governmental agency with which 
the conference is held. 

Where conferences have been held 
with the Federal Trade Commission, 
when resolutions adopted at the con- 
ference are violated by some _ indi- 
vidual or company participating, the 
commission may proceed against the 
offender, not for violation of the reso- 
lution but under the organic act. 

In the past, when persistent viola- 
tors have been brought before the 
Commission and “cease and desist” 
orders are issued, it is interesting to 
note that there has not been a single 
appeal to the courts against the order. 


Putting It Into Practice. 


Christie Benet, general counsel for 
the Interstate Cottonseed Crushers’ 
Association, presided at the round 
table devoted to a discussion of trade 
practice conferences during the con- 
vention of the national Chamber of 
Commerce. 

Mr. Benet was active in preparing 
his industry for a trade practice con- 
ference, the preparation being made 
against some serious odds in the in- 
dustry. This conference was held last 
July and the cottonseed oil industry has 
been adapting itself since that time to 
successful operation under the code 
adopted. 

As chairman of the round table, Mr. 
Benet endeavored to have both the 
advantages and the disadvantages of 
the trade practice conference pre- 
sented. 


Advantages and Weaknesses. 


The advantages of the self-regulation 
of business as forwarded by such a 
conference were discussed by Abram F. 
Myers, former chairman of the Fed- 
eral Trade Commission, and some of 
its weaknesses as he saw them were 
outlined by Col. Nelson B..Gaskill, also 
a former chairman of the Commission. 

Colonel Gaskill was of the opinion 
that the Federal Trade Commission 
had shown a tendency to make rules 
for industry, instead of accepting or 
rejecting rules which industry made for 
itself, 

He said that under the law the Com- 
mission’s field is too narrow adequately 
to regulate and prescribe for the needs 
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of industry. The problem is to find a 
way by which industry can work out 
codes for itself with reasonable free- 
dom from government regulation. 
“What we want,” Colonel Gaskill 
said, “is as great a degree of individu- 
alism in business as is consistent with 
the publie good.” 
Backing From the Courts. 


He was of the opinion that trade 
practice rules adopted by industries 
in conference with the Federal Trade 
Commission ought to be submitted to 
the courts for final ratification, so it 
could be known which rules were really 
enforceable under the law. 

In the past it has been the practice 
of the Commission to regard as “ex- 
pressions of the trade” resolutions 
covering practices which do not violate 
the Federal Trade Commission act 
within any previous interpretation. 
However, it is recognized as desirable 
that resolutions of this class be judi- 
cially defined. 

While there may have been present 
at the round table men who were not in 
sympathy with the trade practice con- 
ference idea as a means of elevating 
the practices within their businesses or 
industries, the sentiment was not 
strong enough to find open expression, 
and the meeting appeared to be 
strongly in favor of the trade prac- 
tice conference plan. 

Value of Plan Being Recognized. 


The opinion was expressed by those 
familiar with operation of the trade 
practice conference idea that it is too 
new to have received the attention it 
deserves. But they believed it has 
done more than decisions of the courts 
“to dispel the dangerous twilight zones 
of the law.” 

The trade practice conference idea 
has become of so much significance to 
business and industry that all avail- 
able information relating to it is of 
immediate value to the business man. 
He needs to become better acquainted 
with the new attitude of government 
so that he can take advantage of the 
privilege of self-regulation it grants to 
him. 

The following discussion quotes signifi- 
cant statements made by an authority on 

this new trend in the self-regulation of 
business—Abram F. Myers, former chair- 
man of the Federal Trade Commission— 


and the application of some of these to 
the meat packing industry. 


The old idea that “business men 
seldom foregather without plotting 
against the public good” is no longer 
accepted. 


Value of the Trade Association. 

Both the government and the public 
recognize that cooperative effort within 
an industry or business is the best 
means of solving the problems of that 
group. Also that the anti-trust laws 
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Unfair Competition 


“Every business man owes it to 
himself and his competitors to 
ascertain his costs as accurately as 
possible before pricing his goods. 
“The man who undertakes to fix 
prices without adequate cost data 
will likely run amuck. The danger 
to himself is great, bn the — 
to his competitors ~~ even 
greater, and a whole industry may 
be imperiled as a result of "his 
essness and improvidence. 
“Selling below cost to drive a 
particular competitor or group of 
competitors out of business is a 
conspicuous example of unfair 
competition.”—ABRAM F. MYERS, 
former Chairman, Federal Trade 
Commission, 























are aimed at combination, and not at 
cooperation. 

In discussing this new trend in busi- 
ness self-regulation this authority said 
that “the industry with a strong trade 
association is equipped to protect and 
regulate itself to a degree which, if 
wisely directed, will effectively pre- 
clude government interference by ren- 
dering such interference unnecessary.” 

Price cutting and selling below cost 
have been two of the most difficult 
problems to deal with in the self-regu- 
lation of industry. 

While it is recognized that every 
business man must quote a price at 
which he can sell his goods, it is recog- 
nized also that his very responsibility 
as a business man requires that he act 
wisely and with due regard for the wel- 
fare of his industry as a whole. 

One great difficulty is that few men 
really know what their costs are, hence 
they do not know how properly to price 


CHRISTIE BENET. 

General Counsel, Interstate Cottonseed 
Crushers’ Association, who presided at 
the Washington conference, and who is 
a - Sed in the trade practice code move- 
ment. 
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their product. Then, again, the rage 
for volume and increased business has 
caused many men in meat packing, as 
well as in other industries, to cut prices 
even below their estimated costs, “to 
get the business.” 

Must Have Accurate Cost Data, 

“The man who undertakes to fix 
prices without adequate cost data wil] 
likely run amuck,” said this same 
authority. “The danger to himself jg 
great, but the danger to his competitors 
may be even greater, and a whole ip. 
dustry may be imperiled as a result of 
his recklessness and improvidence.” 

Had these words been spoken with 
the meat packing industry in mind, 
they could not have been more truly 
worded. 

This entire industry has frequently 
been imperiled by the recklessness and 
improvidence of some of its operators. 
The reason for the industry as a whole 
showing such low profits in a number 
of years is directly traceable to this 
cause, back of all others. 

“Selling below cost to drive a par- 
ticular competitor or group of competi- 
tors out of business,” he said again, 
“is a conspicuous example of unfair 
competition.” 

Make Selling Below Cost Illegal? 

“The time may come,” this authority 
said, “when selling below cost, even 
through ignorance, will be made posi- 
tively unlawful save in a compara- 
tively few instances such as the reduec- 
tion of surplus stocks, where the neces- 
sity for the practice is generally 
recognized.” 

When a meat packer persistently 
kills more hogs and stores more product 
than he can see an outlet for except 
at prices which he knows will injure 
not only himself but his competitor, 
his unloading can hardly be regarded 
as the “reduction of surplus stocks,” 
but rather as a deliberate attempt to 
drive a competitor or group of com- 
petitors out of business. 

While on the surface it may appear 
extreme to regard the practice of sell- 
ing below cost as unlawful, it is pointed 
out that “it is probably in keeping with 
the fundamental principle that one may 
not so use his property as to inflict 
unnecessary injury on others.” 

The meat packing industry has sul- 
fered a great deal from what has been 
termed “jungle competition.” Th 
effects of this type of competition have 
brought it close to disaster more times 
than one. But it is rapidly recognizing 
that prosperity can not be maintained 
by such practices—that it is time # 
operate under a system of “enlightened 
competition.” 

That is the reason it is laying ® 
plans to ask for a trade practice cr 
ference. 
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Packers Plan for Their Trade Practice 
Conference 


That the trade practice conference of 
the packing industry, when held, will 
be genuinely productive is indicated 
clearly by the rapid-fire action taken 
recently by the Committee on Distribu- 
tion Problems of the Institute of 
American Meat Packers. The specific 
recommendations considered by the 
Committee (referred to in THE Na- 
TONAL PROVISIONER of April 27, page 
21) will be announced publicly after 
the meeting of the Commission of 
Elimination of Waste, to be held on 
May 24 at the Institute offices in 
Chicago. 

Some individual packers, not identi- 
fed with the commission or the distri- 
bution committee, also are thinking 
about the problem of wasteful prac- 
ties in the packing business. Every 
other packer should be. All member 
companies are urged to attend the 
meeting. 

Chairman F. Edson White, in his 
letter calling the meeting of the Com- 
mission on Waste Elimination, stated: 

An Important Responsibility. 

“A very important responsibility has 
been given to us. The executive com- 
mittee of the Institute has voted to re- 
quest the Secretary of Agriculture to 
hold a Trade Practice Conference of 
all packers in the United States— 
Institute members and non-members— 
‘as a means of promoting fair, ethical 
and economic practices in the packing 
industry.’ For preparations to make 
this conference effective and successful, 
the Institute is looking to the Com- 
mission on Elimination of Waste. 

“This is an opportunity to render a 
remarkable service to the entire indus- 
try. We may be able to eliminate 
abuses and reduce wastes that are add- 
ing millions of dollars to our collective 
costs of doing business. Surely, such 
an effort is important enough to war- 
rant the earnest study and counsel of 
each of us. 

“I feel free to make two specific 
tequests. One is that you attend a 
one-day meeting of the entire commis- 
sion, beginning at 10 a. m., Friday, 
May 24, 1929, in the offices of the 
Institute. 

Pick Out the Bad Practices. 

“The other is that between the 
Present date and May 24, you search 
out carefully what you consider unfair 
%r uneconomic practices in the packing 
industry, 

“When you have listed one or a few 
or many practices that you regard as 

alr or uneconomic, please be pre- 
Pared to bring them up at the meeting 





‘so that, if your colleagues agree with 
you, resolutions proposing that they be 
outlawed can be drawn up. 5 
“If there are practices you think 
should be declared unfair or uneco- 
nomic, but you do not wish to sponsor 
resolutions declaring them so, just 
write a letter to H. R. Davison, direc- 
tor of the Department of Waste Elimi- 
nation, describing the unfair or uneco- 
nomic practices. He will, if you wish, 
hold your action in confidence, and will 
himself bring up your suggestion.” 
Benefits to Be Derived. 


A strong plea for the cooperation of 
packers, and a summary of the benefits 
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of the trade practice conference, are 
contained in the following statement 
authorized by Chairman White: 

“Not until an industry reaches a 
peak of efficiency in all its branches is 
it in position to progress most effec- 
tively in the battle between industries. 

“In its manufacturing operations the 
packing industry has become highly 
efficient. In distribution and certain 
other branches of the business, how- 
ever, there is room for improvement. 

“Other industries, by means of trade 
practice conferences, are wiping out 
economic wastes in distribution and 
thus are placing themselves in a stra- 
tegic position to meet the intense 
competition which they are facing from 
other groups. The proposed trade prac- 
tice conference of the meat packing 
industry is intended to place our indus- 
try among the leaders in efficient 
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distribution. Here is an opportunity to 
better our competitive standing. 
Purpose of the Meeting. 

“The meeting of the Commission on 
Elimination of Waste is being held for 
the purpose of locating and defining all 
possible wasteful, unfair and uneco- 
nomic practices in our industry. 

“Many of these wastes are the result 
of an attempt by a packer to gain a 
competitive advantage over the trade. 
However, when his competitors have 
followed suit—as has so often hap- 
pened—the final result has been that 
there was an advantage for none and 
an added cost of doing business for all. 
This added expense tends to restrict 
the consumption of our product. 

“Anything which increases the cost 
of distribution— which widens the 
spread between the farm and the home 
—handicaps our industry. When we 
increase the cost of our product, con- 
sumers are able to buy less of it, or 
can buy it all only at lower price levels. 

“It is to our interest to use as little 
as possible of the consumer’s meat 
dollar for expenses. None of that 
dollar should be used to pay the cost 
of wasteful and unnecessary prac- 
tices. 

“Waste tends to reduce the consump- 
tion of meat, or to deprive the packer 
and the producer of a part of their due 
profits. Often it does ail of these 
things. 

Full Cooperation Is Needed. 


“The Institute intends to go to the 
bottom of every source of waste and 
to devise, by careful analysis of every 
problem, ways for eliminating this 
added expense. Here and_ there, 
perhaps, it will be found impractical, 
because of local competitive conditions, 
to recommend action in the case of un- 
economic practices. Due regard will 
be given to such cases. 

“The need for the full cooperation of 
every Institute member is readily 
apparent. The success of every recom- 
mendation will depend upon complete 
cooperation. 

“In some instances, individual pack- 
ers may feel that they are giving up 
advantages and may be reluctant to 
join in. However, the scope of this 
work is to be so wide and all-embracing 
that every packer should find his 
competitors giving up more than enough 
to offset his own sacrifice. 

“Farsightedness naturally will be re- 
quired of us all. We must give regard 


to the program as a whole and not let 
the benefits of some small advantage 
(which may soon be wiped out anyhow 
by competition) blind us to the possi- 
bilities of the project. 
“Naturally, all cooperation must be 
(Continued on page 51.) 
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Would Raise Meat Duties 
Farm Relief Considered in Fram- 
ing New Tariff Measure 


Increases of as much as 100 per cent 
in the U. S. tariff rates on meats, meat 
products and meat animals are pro- 
posed in the tariff bill reported by the 
Ways and Means Committee to the 
House of Representatives on May 7. 

These tariffs, sponsors of the bill be- 
lieve, will serve to establish a better 
balance between the cost of production 
of livestock, meats and meat products 
in surplus producing countries and the 
United States, thus offering a better 
measure of protection to the American 
farmer and the American livestock pro- 
ducer, and to the packer as one of their 
manufacturing agencies. 

The principal increases are to be 
found on fresh meats. 

Hides and casings remain on the free 
list. 

Few changes are made in the pres- 
ent rates on fats and oils, largely be- 
cause the committee refused to impose 
a duty on cocoanut oil from the Philip- 
pines, in line with its policy of placing 
no restrictions on duty-free importa- 
tions from those islands. 

No change is made in the duty on 
live cattle, but the tariff on live sheep 
and lambs was placed at $3 a head and 
that on live hogs at 2c a pound. 

The proposed duty on butter was 
kept at 12c, the rate to which it was 
advanced under the flexible tariff. The 
tariff on “butter substitutes” is the 
same as that for butter. 


Reasons for the Changes. 

A statement of the reasons guiding 
the committee in the preparation of 
the measure was made by Representa- 
tive Willis C. Hawley, chairman of the 
Ways and Means Committee, in pre- 
senting the bill to the House. This 
statement is in part as follows: 

“If the farmers can obtain remunera- 
tive rates for their products with 
stabilization of prices received from 
year to year they will have secured a 
permanent and effective relief. This 
is the intent of the present bill in so 
far as duties on imports can effect that 
result. The duties on many agricul- 
tural commodities have been increased 
where the conditions here and abroad 
appeared to warrant. 

“Meats of all kinds are interchange- 
able in use, and competitive with one 
another. The basic duty on meats is 
that on beef, which is to be 6c 
pound. 

“Cattle are decreasing in the United 
States, and our competitors in the 
southern hemisphere can produce meats 
at less cost. The average market dif- 
ferential for the years 1927 and. 1928 is 
used as being that likely to prevail for 
the next few years. : 

“No change is proposed in the duty 
on live cattle, which can come only 
from Canada and Mexico, as the dif- 
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ferences in the cost of growing range 
cattle in Canada and the United States 
were found to be covered by the exist- 
ing duties. 

“The duty on sheep, lambs and goats 
is raised to $3 per head, and that on 
mutton and goat meat is made 5c per 
pound, to give American growers a 
«proper opportunity in our markets. 
Lamb has been placed at 7c per pound 
in agreement with the duty on beef 
and veal, consideration being given to 
the difference in value per pound. 


Pork Rates Are Adjusted. 


“The rates on swine and pork prod- 
ucts have been readjusted to bring the 
ad valorem equivalents somewhat in 
line with those on other meats and 
meat products. 

“The United States has considerable 
reindeer in Alaska, and these animals 
are important to our Eskimo people. 
The duties of such meats have been 
made comparable with those on beef at 
6c per pound. 

“Paragraphs 707-710 relate to dairy 
products, which is a growing and wide- 
spread industry, found everywhere, and 
a steady source of revenue to the farm- 
er. The basic duty is that on butter, 
which has been exhaustively investi- 
gated by the tariff commission, and on 
which the President fixed the duty at 
12c per pound. 

“This was an increase from 8c per 
pound, as provided in the tariff act of 
1922. Our examination confirmed the 
conclusion of the President. 

“Duties on milk, whole, fresh, sour, 
cheese, and cream, as well as those on 
preparations of milk, are the compen- 
sating duties based on the duty on but- 
ter. Butter substitutes are given the 
same duty as butter. The rate on 
skimmed milk and buttermilk is 
equalized with the ad valorem duty on 
butter. 

Poultry Products and Eggs. 

“Paragraphs 711-713 deal with poul- 
try and poultry products. In recent 
years this industry has shown great 
activity. The'duties on dressed poul- 
try have been adjusted to that on beef, 

(Continued on page 34.) 


Tariff Rates Compared 


Tariff schedules of immediate and in- 
direct interest to the meat packing 
and allied industries, as proposed and 
as now in effect, are as follows: 








Pork, fresh or frozen, Ib 
Bacon, hams, shoulders and other 


Reindeer meats, 

All other meats not otherwise provided for, 
6c per Ib. but net less than 20 per cent ad 
valorem. 


c 


Oleomargarine, Ib. 
Live cattle, less than 1,050 Ibs., 


per Ib. 
Live — 1,050 Ibs. or over, 








Packers’ Traffic Problems 


Comment and advice on transpor- 
tation and rate matters of the 
meat and allied industries. For 
further information, write The Na- 
tional Provisioner, Old Colony 
Bldg., Chicago, Ill. 








——d 
FREIGHT RATE REPARATION, 


In a decision of the Supreme Court 
of the District of Columbia, released 
on April 19, 1929, the court mandamused¢ 
the Commission in a case involving the 
matter of reparation on past shipment 
where rates have been reduced. 

The case involved resulted from a 
decision of the Commission in the 
Capital Grain & Feed Company, et al, 
case where grain rates were reduced 
but where reparation was denied on 
past shipments. 

In recent years it has become the 
policy of the Commission to deny repa- 
ration in cases where a general rate 
reduction is made. That was done by 
them in the Eastern livestock cases of 
1926, although the rates did not be- 
come effective until over two years 
after the evidence was all in. 

This decision points the way for 
Eastern packers to proceed, and it is 
understood that it will be their purpose 
to do so, if reparation is denied on re- 


hearing. 

The style of the case in the Supreme 
Court of the District of Columbia is 
United States of America, ex rel —- 
ital Grain & Feed Co., H. M. Ho 
Grocery Co., Winter-Loeb Grocery Co, 
Schloss & Kahn Grocery Co., Seli 
& Marx, Griel Brothers Grocery Co, 
Belson Grocery Co., Hudson & Thomp- 
son and Lobman Moag & Co., petition- 
ers, vs. Interstate Commerce Commis- 
sion, respondent, Law Case 76082, by 
Justice William Hitz. 


a 
LIVESTOCK RATES REPARATION. 


In the case of Allied Packers, Inc., et 
al vs. Baltimore & Ohio Railroad Co, 
et al, decided April 20, 1929, the Inter- 
state Commerce Commission awarded 
reparations on shipments of livestock 
from Nebraska and South Dakota t 
Buffalo, Detroit and Wheeling, W. Va, 
moving between March 15, 1924, and 
November 15, 1925. 

At the time the shipments moved 
there were no through rates in effect 
The tariffs of the lines west of Chi 
cago specifically prohibited the 
cation of the combination rule, but 
tariff of Eastern lines did not. 
ing the same principle as app 
Sligo Iron Store Company cases, the 
Commission held the comp 
were entitled to the full shrinkage 
der the combination rule. 3 

The principle is identical with the 
present situation on rates from St. | 
and Missouri River markets to 
East. The decision is gratifying ® 
those who have been insisting upon the 
full combination shtinkage on cul 
business. 
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Some Thoughts About Hogs 

Interesting data on the hog market 
is gleaned from an examination of hog 
runs at eleven; principal markets of the 
country during April, and of the repre- 
sentative average price paid for these 
hogs in the month just passed, com- 
pared with April, 1928 or 1927. 

Hog receipts at these eleven markets 
last month totaled 2,251,000, compared 
with 2,117,000 in April a year ago and 
1,976,000 in April two years ago. 

The average price of hogs at Chi- 
cago last month was $11.50 compared 
with $9.25 in April, 1928, and $10.75 
in April, 1927. 

The stocks of provisions packers had 
on hand on April 1, 1929, were prac- 
tically the same as those of one and 
two years ago. In fact, in a number 
of cases they. were considerably heavier, 
so that the urge to buy hogs at the 
higher prices is not fully apparent. 

Since November 1, 1928, hogs bought 
at Chicago have cost packers an aver- 
age price of $9.90. In the same period 
of 1927-28, the average hog cost was 
$8.74, and in the same period of 1926- 
27 it was $11.70. 

Figuring on the relative averages, 
their hogs cost them $1.16 per head 
more so far this fiscal year than last, 
and $1.80 less than in the same period 
of the fiscal year 1927. Packers will 
have no difficulty in remembering that 
1927 was not one of their most profit- 
able years. Also that 1928 was one of 
the best years they had experienced in 
a long time. 

Product prices so far this year have 
shown no average advantage over those 
of last, to make up for the difference 
in the cost of hogs. It is apparent, 
therefore, that packers are holding 
their stocks less advantageously than 
last year. 

Apparently too much has been paid 
for hogs, as product must be held for 
late spring and summer distribution 
at an uncertain price. Just at present 
hogs are lower, but it would appear 
that even a slight weakness has come 
rather late in the season. It would be 
unfortunate if declining hog prices 
should be reflected in current or future 
product prices. 

Size of the summer hog runs is likely 
to be a determining factor in the in- 
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dustry’s returns for the year. Small 
runs probably will mean higher hogs 
and higher product prices with demand 
good. However, shculd runs be large 
enough to depress buyers’ ideas on 
product prices, the fact that too high 
prices were paid for hogs during the 
first half of the year will become un- 
comfortably evident. 
te 


Government and Business 


The new attitude of government 
toward business was emphasized in an 
address by Dr. Julius Klein—now de- 
servedly promoted to be Assistant Sec- 
retary of Commerce—delivered to busi- 
ness men attending the recent sessions 
of the Chamber of Commerce of the 
United States. 

Speaking particularly.of the rapidly- 
developing domestic commerce division 
of his department, Dr. Klein said that 
its job was to supply facts that cannot 
be supplied by business itself, but that 
it has no proper place in suggesting 
business policy. 

After gathering facts for an indus- 
try or a business, its work is done. It 
cannot. decide the course to be taken 
on the basis of the facts assembled. 

His entire department operates in 
the belief, Dr. Klein said, that private 
business should be free from bureau- 
cratic interference, be permitted to 
act upon its own initiative, and be 
guided by its own standards. 

The United States has set its face 
definitely toward the goal of business 
individualism, he said. “We favor in- 
dustrial self-regulation, except where 
monopoly perils are so apparent or 
public interests so large that unre- 
stricted private control is not feasible.” 

The doctrine of private business ini- 
tiative is accepted in full by the De- 
partment of Commerce, which is de- 
signed only as an agency to aid busi- 
ness. Its effort is to safeguard the 
principle of cooperation instead of at- 
tempting to interfere in business. 

So far the meat packing industry 
has sought little government cooper- 
ation. Past experience has made the 
industry slow to appreciate the new 
attitude of government—to forget that 
the tendency was to wield the “big 
stick” and to realize that the hand of 
cooperation is now extended. 
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Practical Points for the Trade 


(Contents of THE NATIONAL PROVISIONER are copyrighted and may not be reprinted except by permission) 


Cures for Fancy Hams 


Most packers like to put out a fancy 
ham under a special brand name. Even 
though such hams cost more to make 
because of the care involved and the 
selections necessary, the added cost is 
readily paid by the ultimate consumer 
because of superior quality. 

Following are two cures, each of 
which produces fancy hams. The first 
of these is for hams pumped in the 
shank only, and the other is for a ham 
cured without pumping. 

Both are mild sweet pickle cures. 
Either cure is well adapted to the pro- 
ducer who wants to prepare a fancy 
ham for a high class trade. 

Selecting Hams. — Select lean, 
smooth-skin product to be cured as 
fancy brand hams. Extra precautions 
must be taken in the grading of the 
green hams by weighing each ham, in 
order to reach any degree of certainty 
for uniform mild flavor. 

Each average put down must be kept 
within the range of the maximum and 
minimum weight of each. For instance; 
for 8-10 average, select from 8- to 10- 
Ib. hams, nothing over or under in 
weight. The same rule applies to each 
and every average. 

Be positive that hams are thoroughly 
chilled but not frozen. 

Formula for Curing. 

Curing Formula.—The formula for 

curing is as follows: 
Newly made pickle— 
Sugar, for 100 gals. finished pickle, 

35 Ibs. 

Double-refined nitrate of soda, 5 lbs. 

3 oz.; if saltpetre is used, increase 

to 6% Ibs. 

Finished strength, at 35 to 38 tem- 
perature, 75 degrees salometer. 

Boiled second pickle— 

For 100 gals. finished pickle use 

Boiled second pickle, 50 gals. 

New plain pickle, 100 degrees 
salometer, 50 gals. 

Sugar, 21 Ibs. 

Nitrate of soda, 3 lbs. 3 oz. or 
saltpetre, 4 lbs. 

Boiled second pickle is always pref- 
erable for curing fancy hams, as it 
produces an excellent mild, mellow 
flavor. 

Details of Curing Process. 

Curing Methods.—Do not attempt to 
cure this product in a cooler with fluc- 
tuating temperatures. Cooler must be 
well insulated, having full control of 
temperatures day and night, and car- 
ried at 35 to 37 degs., neither higher 
than 37 nor lower than 35 degs. 


Pump fancy brand hams in the shank 
only, with the following pumping 
pickle: 

Double refined nitrate of soda, per 
gallon finished pickle, 10 oz. 

Sugar, per gallon finished pickle, 4 
oz. 

Strength on Beaume hydrometer, 35 
to 38 degrees. 

Temperature should be 28 degrees. 

Check strength of pumping pickle 
frequently in pickle room and at the 
pumps to be certain of proper strength. 
Use clean sugar of proper color for 
pumping pickle. 

Then pump in shank, only one stitch 
and two strokes, allowing for 2% per 
cent of pickle in the hams after drain- 
ing 30 minutes. 

Instructions in Use of Vats. 

Placing in Vats.—Select special vats 
for curing this product, with identifica- 
tion marks so there is no possibility of 
getting the specially cured product 
mixed with the regular product. This 
has happened in many establishments 
and it causes trouble. 

Arrange for a certain number of 
pieces, and exact weight for the con- 
tents of each vat, so as to insure 5% 
gals. pickle to each 100 lbs. of hams. 

If neecssary to add pickle during the 
curing process, use fancy ham pickle 
and be sure it is the same strength as 
the pickle in the vat, as this varies ac- 
cording to the number of days in cure. 

Overhaul fancy hams at 5, 15 and 30 
days of age. Test pickle on each over- 
hauling with the pickle on other hams 
of like age, and be certain to keep the 








Better Meats 
at Less Cost 


How much is the shrink in your 
smokehouses, Mr. Packer? 


per cent on bellies, then you are 
wasting money! 

Something is wrong and it will 
pay you to find the trouble and 
correct it, 


Excessive shrink is due in most 
cases to too high temperatures. To 
get best results it is necessary to 
know what temperatures should be 
maintained for certain cuts and 
weights. 

When this information is at hand, 
the next step is to institute control 
that will maintain these tempera- 
tures without undue variation. 

Without such control and the 
elimination of the human element 
as far as possible, the packer may 
continue to expect flabby, off-color, 
off-flavor meats and excessive 

and to spend money in the 
smokehouse that might otherwise 
be credited to the profit side of the 
ledger. 


























quantity of pickle on the product uni. 
form. 
Smoking and Cooking. 

Age Limits.—There is an age limit 
in pickle on fancy hams that must be 
adhered to in order to get goed results, 
This is as follows: 


REGULAR FANCY HAMS. 

Average Smoking. Cooking. 

6/8 30 days 

8/10 38 days 

10/12 45 days 

12/14 53 days 

14/16 58 days 60 days 

18/20 65 days 70 days 

20/22 75 days 


FANCY SKINNED HAMS. 
Average Smoking. Cooking. 

10/12 35 days 

12/14 40 days 

14/16 45 days 

16/18 50 days 

18/20 55 days 

20/22 ~ 

Hams Cured Without Pumping. 

In curing hams without the use ofa 
pickle pump, it is necessary to make an 
incision with a steel skewer close to 
the shank, stifle joint, aitch bone and 
blood vein, so as~to allow the pickle 
to penetrate more rapidly. 

Hams must be thoroughly chilled, 
without freezing. An inside tempera 
ture of 35 degs. going into cure is very 
satisfactory. 

Just before placing in cure, it iss 
good practice to rub the flesh side of 
the hams with a mixture of salt and 
saltpetre, and place in the curing con- 
tainer with the stifle joint up. Hams 
will absorb the pickle more readily in 
this manner. 

Pack just enough weight in each con- 
tainer to allow 5% gals. pickle # 
each 100 lbs. green hams. Then over 
haul at 10, 15 and 30 days in cure. 

Many packers have met with entire 
success in curing high-grade hams 
without pumping, and have developed 
a broad demand for this product. 

This product should not be back 
packed. If for any reason the put-dow 
is overestimated and the product is not 
smoked out at cured age and sold a88 
fancy brand, it should be moved into 
the channels of trade one way or & 
other and sold as a regular ham. 

This is an important feature in c# 
nection with curing hams 
pumping. 

The hams must be moved at curel 
age in order to retain their flavor. 

If this cannot be done under 
nary conditions, it is necessary to 
the sacrifice of selling the fancy 
as a regular ham. 

Full instructions \for making fancy 4 
cured bacon can be secured by su 
by sending a 2c stamp to NA 
TIONAL PROVISIONER, Old Bi | rf 


Bldg., Chicago, Ill., with request 
reprint. 
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Cracklings for Sausage 


A sausage maker wants to use edible 
eracklings in his sausage, asking if 
this is a good plan and, if so, how 
they should be used. He says: 
piitor The National Provisioner: 

Can we use edible cracklings in sausage manu 
facture? If so, please tell us in what proportion 
they should be used and the method of manu- 
facture. Our plan is to use the eracklings from 
jad made by the dry method. 

The use of ground edible cracklings 
in the manufacture of sausage is 
growing. This product has been found 
to be a good filler, an efficient binder 
and a tasty and nutritious lean meat 
substitute when the cracklings are pro- 
duced in the manufacture of lard by 
the modern methods of rendering. 


Following has been found to be a 
good method for using cracklings: 

For a 150-Ilb. block, use 137% Ibs. 
of chopped meat and 12% Ibs. of 
ground edible cracklings. After the 
water and ice have been chopped in, 
say 40 Ibs., add the dry cracklings and 
then gradually the additional ice or 
water until thoroughly mixed. 

For 150 Ibs. of meat, it has been 
figured that 40 Ibs. is the normal ab- 
sorption when sausage is made without 
the use of a binder. Cracklings will 
take up 2 to 4 lbs. of water for each 
pound of cracklings, about 3 to 1 mak- 
ing a good mixture. This. brings the 
total amount of water or ice used up 
to 7744 Ibs. 

Another method is to make an emul- 
sion, using 150 Ibs. of hot water and 
50 lbs. of cracklings mixed in a sau- 
sage truck until the cracklings are 
thoroughly softened. The mixture is 
then run into a cooler at 38 to 40 
degs, overnight, and allowed to harden. 

In making sausage this emulsion is 
cut into blocks, and by using 50 Ibs. 
of the emulsion, the equivalent of 12% 
lbs. of cracklings and 37% Ibs. of 
water is supplied. This, plus 40 lbs. 
of ice or water, brings the quantity 
added up to 77% lbs. Some sausage 
makers prefer to add less water. 

eX 


Chilling Time and Shrink 


Certain factors must be taken into 
consideration in chilling hot carcasses, 
in order to avoid undue shrinkage. A 
Southern packer asks regarding this as 
follows: 


Editor The National Provisioner: 

For the purpose of reducing a shrinkage loss 
of beef and pork in coolers, please advise what 
is considered to be the average loss in percent- 
age and the relative degree of humidity operat- 
‘ng under brine spray, also direct expansion. 

What is the chilling time in each case? 


Hot beef in the chill rooms should 
complete chilling in 24 hours with a 
shrinkage of 1.87 to 2.00 per cent, with 
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the use of a modern brine spray sys- 
tem. The humidity should be 88 to 92 
per cent and the air velocity 300 cubic 
feet per minute. 

Under direct expansion with a 48- to 
60-hour chill, the shrinkage averages 
2% per cent. The humidity is 80 to 
85 per cent and the air velocity 75 to 
125 cubic feet per minute. 

The time of chilling carcasses de- 
pends upon humidity, circulation and 
controlled temperatures. Brine spray 
is believed by many to be the most 
efficient system in use. 

—— —e—_— 


BETTER MEAT PLANT LIGHTING. 


(Continued from page 24.) 
job better than any other? Is it a 
standard? Is it scientifically designed, 
sturdy in construction, efficient and 
readily maintained ? 

What is the reputation of the manu- 
facturer? 

Before investing in equipment, inves- 
tigate all of these items. 

Paint Ceilings White. 

How is the plant maintenance? 

Are reflectors and lamps excessively 
dirty, and are the walls and ceiling ex- 
tremely dark? Are there empty 
sockets, deteriorated reflectors and un- 
sightly drop cords? 

To secure the results desired by 
every plant executive, the upper walls 
and ceilings should be light in tone. 
General lighting should be installed 
with rigidly-mounted units. Drop 
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Operating Pointers 


For the Superintendent, the En- 
gineer, and the Master Mechanic 








STRENGTH OF PIPES AND TUBES. 
By W. F. Schaphorst, M. x. 

It is sometimes necessary in the meat 
plant to know the safe strength of a 
pipe or tube in resisting collapse. Here 
is a first-class rule for all ordinary 
pipes where the pressure is less than 
580 Ibs. per square inch, and where the 
thickness in‘ inches, divided by the out- 
side diameter in inches, is less than 
0238: 

Square the thickness of the metal in 
inches, multiply by 1,600, divide by the 
square of the diameter of the tube in 
inches, subtract the quotient from one 
(1) and then extract the square root 
of the difference. This square root 
will always be less than one, of course. 
Thus if the difference is .64, the square 
root will be .8. Next subtract the 
square root from one (1) and multiply 
the remainder by 1,000. The result is 
the collapsing pressure in pounds per 
square inch. 

_For large sheet metal ventilating 
pipe—14 to 22 gauge, inclusive—use 
500 instead of 1,000 and the above rule 
ae 

ere the pressure is greater than 
580 Ibs. and the thickness divided by 
a is greater than .023, use this 
rule: 

Multiply the thickness in inches by 
86,670; divide by the outside diameter 
in inches, and from the quotient sub- 
tract 1,386. The result is the collaps- 
Ing pressure in pounds per square inch. 








Sausage Spoilage 


Do you have trouble with 
the color of your sausage? 

Does it show green rings 
or gray spots? 

Mould IN sausage is 
caused by poor materials or 
careless handling. Mould ON 
sausage is a surface condi- 
tion and can be prevented by 
proper handling. 


THE NATIONAL PROVI- 
SIONER has made a reprint of 
its information on “Sausage 
Spoilage.” It may be had by 
subscribers by filling out and 
sending in the following cou- 
pon, accompanied by a 2c 
stamp. 

The National Provisioner: 
Old Colony Bldg., Chicago, 11). 


' Please send me reprint on “Sau- 
sage Spoilage.” 


Enclosed find a 3c stamp. 





cords should be dispensed with, all 
outlets should be properly equipped and 
lamped and a regular schedule of 
maintenance should be established and 
followed strictly. 

Now that this series of articles on 
lighting the meat plant is concluded, 
take this copy of THE NATIONAL PRo- 
VISIONER out into the plant. Check 
the lighting—an excellent start in any 
campaign to eliminate waste and re- 
duce production cost. 

At least try out these ideas in one 
small department. After several weeks’ 
trial, see if any one is willing to go 
back to the old, obsolete system. 

Statistics prove that these theories 
all work out exceedingly well in actual 
practice. Try it and see. 


This is the sixth and last of a series of 
articles on lighting the meat plant to be 
published in THE NATIONAL PROVI- 
SIONER. The first, in the August 18, 
1928 issue, told of the need for‘ adequate 
lighting. The second, which appeared in 
the September 29, 1928 issue, discussed 
the proper types of reflectors to be used 
to meet varying plant conditions. The 
third, which appeared in the issue of 
December 8, 1928, explained how to space 
outlets properly. The fourth, published 


in the February 2, 1929 issue, discussed 
the lighting of the killing floor and cooler 
rooms, and the fifth, in the issue of March 
23, 1929, explained how to get good light- 
ing in the offices and manufacturing de- 
partments, 
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Cellophane . .. gives Individuality 


to meat specialties 


HE Adolph Gobel line of meats shows how 
well Cellophane adapts itself to varied meat 


specialties. 


To each item Cellophane gives an individual 
touch. Its 100% transparency shows the meat 
—encourages counter display to awaken appetite 
and make faster sales. Then, too, Cellophane 





protects the meat from dust, dirt and contaminati. 
Your salesmen will find it easier to open new 
markets with Cellophane-wrapped meats. Send 
for samples of Cellophane to-day. 
Du Pont Cellophane Co., Inc., 2 Park Avenue, 
New York City. Canadian Agents: Wm. B 
Stewart & Sons, Limited, Toronto, Canada. 


Cellophane 


Cellophane is the registered trade-mark of Du Pont Cellophane Company, Inc., to designate its transparent cellulose sheets and films, developed from pure wood pulp (not a by-praded 
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A Page for the Packer Salesman 


The Salesman’s Problems 


Theory and Practice in Selling 
Packinghouse Products 


By T. BR. Bradley. 


EDITOR’S NOTE—At the request of 
{HE NATIONAL PROVISIONER Mr. 
Bradley, 2 packinghouse salesman and 
sales manager of long experience, pre- 

a discussion of the problems of the 
packinghouse salesman. 


The first installment discussed the rela- 
tive position of the packer salesman in 
the industry and the need for training. 
The second dwelt on the need for packer 
salesmen, and the difference between 
salesmen and “order takers.” The third 
was on the making of salesmen and what 
is needed to be able to make sales. The 
fourth told how to get sales results, and 
the fifth how to hold the customer’s in- 
terest after getting it. The sixth article 
discussed how to make sales talks easily 
understood. Convincing sales talks was 
the subject of the seventh. The all- 
important matter of “closing” a sale was 
the subject of the eighth, and how to 
overcome sales resistance was discussed 
in the ninth article. 


In this article Mr. Bradley tells how 

to meet the objections of prospects. 
Meeting Objections. 

A sale made without encountering 
any objections is unusual, to say the 
least. But the ideal sales talk leaves 
no objections. 

The proper time to answer objec- 
tions is before the prospect makes 
them. Anticipate his objection and beat 
him to it. 

Fifty per cent, or more, of the objec- 
tions made by the average retail deal- 
er carry little weight. They originate 
in his mind from force of habit more 
than from anything else. 

Weak objections, such as the average, 
can be met easily with a “snappy” 
come-back, offered with some discretion 
and a proper use of diplomacy. 

Certain major objections, however, 
are worthy of serious consideration and 
study, for they are “legitimate” and 
are not easily disposed of. A few of 
these, with suggestions as to appro- 
priate methods of answering, follow: 

The High Price Argument. 

“Your price is too high.” 

“It is true, Mr. Jones, that our price 
is a little higher than what you have 
been paying. But you will agree with 
me that you are buying to sell and not 
to hold in stock. A higher grade 
Product will not only bring a higher 
Price at retail, but will also give you 
satisfied customers, thus insuring you 
a steady trade.” 


Lack of Demand. 


‘I have had no calls for your 
product.” 

“It is true that we haven’t been in 
this territory long enough to create a 
great demand, but I assure you that if 
you will give me a trial order, you will 





EXTRA- ORDINARY PERSISTENCE 
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sell what I ship you. We know we 
have a good product and want to see it 
placed in all the best markets. 

“Knowing that you cater to a high 
class trade, we know that our product 
will ‘go over big’ in your store. In 
fact, I will help you sell our products. 

“I know a few people here who prefer 
our goods, and I will send them to you. 
They have friends whom they will 
bring to you in time, and it will not be 
long until you will have an established 
trade on our meats. You will be sur- 
prised at the calls you will have after 
your customers get a taste of this 
meat, etc., etc.” 


Inducing a Change of Brand. 


“Why should I change brands? I 
have sold this brand for years and have 
found it satisfactory.” 

“Mr. Jones, the world is continually 
changing. Business trends are differ- 
ent today than they were ten years ago. 
Consumer demand is different. 

“IT might ask you why you remodeled 
the front of your store—why you 
changed your bookkeeping system. You 
want to progress—that’s the answer. 
In order to hold your present trade and 
to increase your business, you want to 
handle what the trade demands. 

“IT am not asking you to discontinue 
handling the brand you now have, but 
merely to include our brand along with 
it. I can promise you increased busi- 
ness if you will do so.” 

The Chain Store Objection. 

“You sell the cut-rate and chain 
stores.” 

“That is true, Mr. Jones. We are 
looking for increased volume, the same 
as you are. We cannot discriminate 
in selecting our customers. As long as 
a customer pays his bills, we cannot 
refuse to sell him. 

“Don’t you think because we do sell 
these competitors of yours, that that is 
all the more reason why you should 
handle our meats? There is a demand 
for our products and you surely do not 


want to drive your trade over to your 
competitors, do you? 

“We offer you exactly the same price 
as we make to these stores you speak 
of. We cannot dictate to them as to 
their selling price—that’s their busi- 
ness. 

“But we do know that by keeping 
our products in stock you will be able 
to hold your customers to better advan- 
tage than you will by not handling our 
products.” 

Such objections are not easily met. 
There are many others, perhaps equally 
as difficult to handle, and the manner 
of answering depends to a large extent 
upon the personal element involved and 
local conditions. The above are offered 
merely as generally representative of 
the average. 

In his next article Mr. Bradley will dis- 

methods. 


cuss collection 
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MAKING CUSTOMERS BUY MORE. 


Most meat packers do not need more 
customers and outlets for their prod- 
ucts. What they do need is more profit- 
able customers. 

A study made recently by the Insti- 
tute of American Meat Packers dis- 
closes the startling fact that, at one 
typical branch house, 20 per cent of 
the customers on the books bought less 
than 1 per cent of the volume handled 
by the house. 

The same study indicated that 25 per 
cent of the total orders taken by all 
salesmen employed by the branch rep- 
resented only a little more than 2 per 
cent of the branch’s volume. 

The conclusion is inescapable that a 
considerable part of the business done 
by the branch in question is handled 
at a loss. 

Salesmen sometimes _ become 
“peeved,” perhaps, at the continual de- 
mand of the sales manager that each 
customer be sold a greater variety of 
products, and that each customer be 
induced, if possible, to take more of 
the firm’s merchandise and less of 
others’. 

But there is a growing necessity for 
salesmen to give their best efforts in 
accomplishing these ends. It is the 
necessity to make customers a source 
of profit instead of a loss. 

ies 
SALESMEN’S TIME ANALYSIS. 


An investigation by the Dartnell 
Corporation shows that a salesman’s 
time is occupied as follows: Sleeping, 
38-1/3 per cent; recreation, 19 per cent; 
meals, 10 per cent; personal matters, 
4 per cent; reports, 6 per cent; travel- 
ing and waiting, 9 per cent; selling, 
14-2/3 per cent. 
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| Savings* with Bloom Systems of Brine Spray Refrigeration 


A Combination of Engineering Skill and Experience 








Investigate the savings that can be made in increased turnover* and economical application* of refrigeration. 
Learn how you can easily avoid losses* due to souring or frosted products. 


Brine Spray Refrigeration for Beef and Hog Chill Rooms and Meat Coolers, and Air Conditioning Systems 


for Sausage Rooms are superior when installed by Bloom. 


Humidity Control Systems 
| Brine Sprays 


S. C. BLOOM & COMPANY 


Manufacturers—Contractors—“Specialists to Packers” 


MONADNOCK BLOCK 


Air Coolers 
Boiler Type Refrigerating Coils 


Building Cooling Systems 
Drying Systems | 


CHICAGO, ILL. 
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NEW FATS AND OILS TARIFFS. 
(Continued from page 28.) 


and that on live poultry to the duty on 
the dressed. 

“The duties on eggs, in the shell or 
frozen, have been correspondingly in- 
creased. The production of eggs in the 
Orient gives vigorous competition. The 
duty on dried egg products (which is 
intended to apply whether the drying 
is by spraying or any other process) 
remains unchanged, since the domestic 
egg freezing industry is the most 
efficient method for using undergrades 
and surplus products in the heavy lay- 
ing season, and frozen egg products 
have largely displaced dried egg prod- 
ucts for uses where dried eggs can be 
replaced by frozen eggs. 

Duties on Oils and Fats. 

“Without placing a duty on imports 
from the Philippines, increased duties 
on other oils and fats would be mean- 
ingless. Furthermore, lard, which is the 
dominating factor influencing the price 
of edible fats and oils, is exported to 
the extent of about 800,000,000 Ibs. an- 
nually. On the other hand, about 700,- 
000,000 Ibs. of inedible fats and oils 
are imported to supply the defiiciency 
of soap fats and oils. 

“For these reasons the committee 
has made but few changes in the oils 
and fats paragraph of either the chemi- 
cal schedule or the free list. 

“The duty on linseed oil has been 
increased and the new tariff rate on 
flaxseed is placed at 56c per bushel. 
The duty on soy bean oil has been 
doubled, in order further to encourage 
the domestic production of soy beans 
and of soy bean oil. 

“Sesame oil, which is used chiefly as 
a salad oil and olive oil adulterant, com- 
petes directly with cottonseéd, corn, 
and peanut oils produced in the United 
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are accurate and dependable. 


States. The committee transferred it 
from the free list to the dutiable list.” 


Other Provisions of the Bill. 

The flexible tariff provision will con- 
tinue active under the new measure. 
By means of this flexible clause the 
President can increase or decrease 
existing rates of duty by not more than 
50 per cent, on the basis of informa- 
tion furnished by the Tariff Commis- 
sion. 

Reorganization of the Tariff Com- 
mission is provided in the bill and the 
provision of the current law requiring 
partisan representation on the com- 
mission is eliminated. 


——e— 


REVISED PROVISION STOCKS. 


Corrections in the figures of stocks 
of provisions and lard on hand in Chi- 
cago on March 31 and April 30, 1929, 
as reported by the Chicago Board of 
Trade, which the board states are 
“necessitated by errors made in pack- 
ers’ reports to our provision inspector,” 
make changes not only in the figures 
for stocks at Chicago but at the seven 
principal markets of the country. 

The revised totals of the stocks at 
seven markets as reported in THE NA- 
TIONAL PROVISIONER of May 4, 1929, 
page 35, are as follows: 

Mar. 31, Apr. 30, 
1929. 


1928. 
lbs. 


Apr. 30, 
1929. 


lbs. Ibs. 
Total S. P. 
MOORES... cccccs 224,258,182 213,882,431 230,679,642 


89,878,968 86,695,850 86,909,130 


337,515,459 323,109,161 341,844,175 

101,889,758 102,611,322 99,960,073 

22,841,634 20,446,876 22,402,162 

124,731,392 123,058,198 122,362,235 

. P. reg. hams 69,237,099 65,608,987 87,085,475 
. sknd. hams 56,922,073 52,762,604 60,003,845 

. bellies.... 63,889,592 65,425,806 57,884,836 

. bellies.... 68,014,406 66,993,215 63,920,279 

. Picnics... 33,762,919 28,545,981 25,328,712 

. fat backs 18,634,967 16,048,984 15,860,417 


> 
Regulators \ 


is one for 


Powers Thermostatic 
There 


every process in the packing industry. Write 
us about any temperature problem troubling you 
and we will send bulletin describing the type of regulator 
that will give you the best results. 
37 Years of Specialization in Temperature Control 


2725 Greenview Ave., Chicago. 


Also 35 other cities. 


The revision of the Chicago provi- 
sion stocks, as reported in THE Na. 
TIONAL PROVISIONER of May 4, page 
57, follows: 


Apr. 30, 


Apr. 30, 
1929. 1928, 


Mar. 31, 
1929. 

Mess pork, new, 
made since 
Oct. . 
bbls. 

Other kinds of 
barreled pork, 
DRS. sc ccc. cee 

P.S. lard, made 
since Oct. 1 


562 43 


25,620 27,971 24,430 


” 86,061,274 85,848,604 72,774,784 


; 663,350 
11,241,062 


2,223,951 
10,073,603 


4,117,000 
7,208,227 


828,109 3,108,408 


lies, made since 

Oct. 1, °3B, 

Ibs. ......... 31,342,321 
D. 8S. clear bel- 

lies, made pre- 

vious to Oct. 

1, °28, Ibs.... 
D. 8. rib bellies, 

made since 

2, ae 


30,516,369 

383,517 802,022 

3,463,681 

182,50 
880 


51,682 
8,029,267 


51,682 


6,528,884 6,104,548 


812.508 
38,684.38 


24,088,411 
25,060.05 


6,354 
36,902,067 
22,439,058 
32,079,998 


1,737 
37,290,492 
S. P. skinned 


hams, Ibs..... 20,900,915 
S.P. bellies, Ibs. 29,855,328 
S. P. Californias 

or picnics, 

S. P. Boston 

shoulders, Ibs. 18,591,573 
S. P. shoulders, 

Ib 136,294 


7,733,200 


15,342,515 10,786.21 


206,120 113,310 « 
8,437,494 9,396,712 


Total cut meats, . 
Mb wkiveveee 158,893,046 157,487,977 145,045, 


oes peian 
AUSTRALIAN CASINGS IMPORTS 


Imports into Western Australia 
sausage casings from the United State: 
in the year ended June 30, 1928, totaled 
30,240 Ibs., according to advices to 
U. S. Department of Commerce, oom 
pared with 29,232 Ibs. and 37,968 
for coresponding periods ending 
and 1926, respectively. For the yet 
ended June 30, 1927, total imports of 
American sausage casings into Aw 
tralia were 1,756,272 Ibs. agail# 
1,653,904 Ibs. the previous 12-momit 
period. 


of 
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Prices Firmer— Better Demand — 
Liquidation Over — Tariff Changes 
Favorable. 


The provision market during the past 
week developed a considerable better 
tone, and there was a sharp recovery 
from the low point in lard and meats. 
More confidence was developing, and 
there was evidence of a considerable 
change in the feeling regarding the 
market. The liquidation in lard, which 
ran its course around the beginning of 
the month, apparently cleared up weak 
holdings and left the market in a much 
better condition than it had been for 
along time. The lard appeared to 
have gone into strong hands. 

The statement of stocks of lard and 
of products for the first of the month 
also attracted considerable attention. 
The Chicago stock of lard was slightly 
less than the preceding month, although 
still about 13,000,000 lbs. in excess of 
last year. The total stock of meats in- 
creased 10,000,000 Ibs. over the preced- 
ing month, but was only 5,000,000 Ibs. 
in excess of last year. 

The total stock of lard at the seven 
leading points increased 1,000,000 Ibs. 
over the preceding month, but were 
only 2,000,000 lbs. in excess of last 
year. The stock of meats increased 
23,000,000 lbs. over the preceding 
month, but were 12,000,000 lbs. under 
last year. 

Hog Receipts Increase. 

The developments in the _ stock 
changes were about as expected. The 
changes in lard showed smaller accu- 
mulations than many had anticipated, 
and the effect of the figures was to 
og a feeling of confidence in the mar- 

@ 


The total stock of meats at the seven 
leading points—12,000,000 Ibs. under 
last year—showed that the influence of 
the decreasing hog movement is be- 
ginning to be an influence not to be 
lost sight of. 

Packing at Chicago shows a decrease 
this season of 85,000 hogs compared 
with the past year, and reflects the 
smaller movement of hogs to that 
point. Total receipts of hogs for the 
week at the leading markets showed 
an increase over the preceding week 
with a gain of 65,000 compared with 
the corresponding week last year. Since 
March 1, the movement has shown a 
decrease of 664,000. The larger move- 
ment has developed recently and has 

n somewhat of a surprise. The gen- 
eral tendency of the estimates indi- 
cated the probabilities of a continued 
decrease. 


Lard Exports Gain. 

The export movement has been fair, 
although the shipments of meats are 
hot as large as hoped for. The export 
of lard is showing a moderate gain 
compared with last year. Since Jan- 
vary 1, 1929, the lard exports have 
been 280,000,000 Ibs., a gain of 5,000,- 

Ibs. over last year. 
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Abnormal Hog Shrink 


As the result of almost 
unprecedented general rains, 
with spells of warm weather 
interspersed, grassy hogs 
are appearing on the mar- 
kets about three weeks 
earlier than usual. 

Packers should take note 
of this fact and expect pur- 
chases to show an abnormal 
shrink for this period. 




















The exports of pickled pork have in- 
creased nearly 5,000,000 Ibs.; bacon ex- 
ports, unchanged. Exports of hams 
and shoulders have decreased a little 
over 3,000,000 lbs. There appears to 
have been a fair buying movement at 
the recent lower level of prices, which 
is finding expression in a movement 
larger than noted earlier in the season. 

The trade looked forward with very 
great interest to the new tariff sched- 
ule made public on Tuesday. The du- 
ties on animals and animal products 
were in a good many cases not as large 
as some had expected, and possibly not 
as large as the country had hoped for. 
The increase in duty on oils, however, 
is expected to have a considerable in- 
fluence on the market, and in its rela- 
tion to the lard market and the cotton- 
seed oil market. There is, of course, 
no import of lard, and the duty is of 
minor importance as affecting the price 
of lard, but the duties on oil, in their 
possible influence, are another factor. 

The export movement of cottonseed 
oil is insignificant, and there are no 
imports. If, however, the new schedule 
of other foreign oils has the resulting 
effect of restricting the imports of 
large competitors, it will be a matter of 
considerable concern. Imports of co- 
coanut oil were 290,636,000 lbs. last 
year; olive oils, 48,200,000 Ibs.; palm 
oil, 171,366,000 lbs.; palm kernel, 
58,812,000 Ibs.; sesame, 6,238,000 Ibs.; 
soya bean, 13,161,000 lbs.; cocoanut oil 
from the Philippines, 290,236,000 lbs., 
and copra, 500,982,000 Ibs. If the new 
schedules are reflected in diminished 
imports and increased prices for these 
oils, the reaction will be in cottonseed 
oil, which will have a direct influence 
on the lard market. The competition 
of imports on animal products is rather 
important. Last year’s total imports 
were 183,252,000 Ibs., and anything af- 
fecting these imports will naturally be 
a factor as a helpful influence in animal 
and animal product values. 

PORK—A moderate trade and a 
steady market was the feature at New 
York. Mess was quoted at $31.50; 
family, $35:00; fat backs, $27.00@30.00. 

LARD—Demand was moderate both 
for domestic and export, and the mar- 
ket was barely steady, being influenced 
somewhat by developments in futures. 
At New York, prime western was 





quoted at 12.25@12.35c; middle west- 
ern, 12.10@12.20c; city, 11%c; refined 
continent, 124%c; South American, 13c; 
Brazil kegs, 14c; compound, car lots, 
1144c; smaller lots, 11%c. At Chicago, 
demand was moderate and regular. 
Lard in round lots was quoted at the 
May price; loose lard, 70c under May; 
leaf lard, 75c under May. 

BEEF—Demand was moderate, but 
the market was steady. Mess, New 
York, was quoted at $26.00; packet, 
$25.00@27.00; family, $28.00@29.50; 
extra India mess, $42.00@45.00; No. 1 
canned corned beef, $3.10; No. 2, 6 Ibs. 
South America, $16.75; pickled tongues, 
$75.00@80.00 per barrel. 








See page 44 for later markets. 








PORK AND LARD PRICES. 

Average wholesale prices of fresh 
and cured pork products, lard and com- 
pound at Chicago and New York for 
April, 1929, with comparisons, are fig- 
ured by the Chicago office of the U. S. 
Bureau of Agricultural Economics as 
follows: 

FRESH PORK CUTS. 


Chicago New York 
Apr., Apr., 4+or., pr., 
Loins. 1929. 1928, 1929. 1928. 

8-10 lb. av...... 25.46 22.49 25.28 21.78 
10-12 Ib. av...... 24.20 21.71 24.20 20.70 
12-15 Ib. av...... 41 20.14 22.25 19.19 
16-22 Ib. av...... 19.98 17.08 19.85 17.62 

Shoulders, N. Y. Style, Skinned, No. 1. 

8-12 Ib. av...... 17.04 18.10 18.65 13.21 
CURED PORK CUTS, LARD AND LARD 
SUBSTITUTES 
Hams, Smoked, Regular No 1. 

8-10 Ib. av...... 27.12 22.50 26.50 22.00 
10-12 Ib, av...... 26.25 22.50 26.00 21.20 
12-14 Ib. av...... 25.715 21.00 25.00 20.06 
14-16 Ib. av...... 25.75 21.00 24.75 19.00 
Hams, Smoked, Regular No. 2. 

8-10 Ib. av...... 25.75 21.00 23.75 20.50 
10-12 Ib. av...... 25.00 21.00 23.25 20.00 
12-14 Ib. av...... 24.25 9.50 22.50 19.00 
14-16 Ib. av...... 24.25 19.00 22.00 18.00 
Hams, Smoked, Skinned, No. 1. 

16-18 Ib. av...... 28.00 21.00 27.75 23.00 
18-20 Ib. av...... 28.00 21.00 27.75 21.25 
Hams, Smoked, Skinned, No 2. 

16-18 Ib. av...... 25.50 19.00 25.50 19.50 
18-20 Ib. av...... 25.38 18.25 24.75 18.50 
Bacon, Smoked, No. 1 (Dry Cure). 

6- 8 Ib. av...... 30.38 29.50 29.50 28.62 
8-10 Ib. av...... 29.38 29.00 29.00 27.69 
Bacon, Smoked, No 1 (8S. P. Cure). 

8-10 Ib. av...... 00 23.00 21.00 19.00 
10-12 Ib. av...... 23.50 23.00 21.00 18.25 
Picnics, Smoked, No 1. 

4- 8 Ib. av...... 17.62 16.00 17.00 12.50 
Fat Backs, D. S. Cured, No. 1. 

12-14 Ib. av...... 18.12 11.50 13.00 12.50 

Lard, ref., hard- 

wood tubs .... 13.25 12.50 18.50 18.12 

Lard substitute, 

hardwood tubs.. 12.88 12.50 12.50 12.68 


MEAT IMPORTS AT NEW YORK. 


Imports of meats and meat products 
received at the port of New York for 
the week ended May 4, 1929: 

Point of 

origin. Commodity. Amount. 
Argentine—Canned meats ............ 561,000 Ibs 
Canada—Calf livers ..........seseeeee 5,544 lbs. 
Canada—Quarters of beef ............ 384 
Canada—Meat products .............. 2,034 Ibs. 
Canada—Vealers ......-.eecceccceesees »135 

pw nag Siekss a? sexes naseveees a Ibs. 

ers © 3) See ee ee 

Germany—Pork cuts ..........seeeees 2,683 Ibs. 
Germany—Sausage ..............0c0e0- 902 Ibs. 
Germany—Meat products ............ 783 Ibs. 
Holland—Meat products ............+6. 8,070 Ibs. 
Spain—Sausage in tins............s05- 880 Ibs. 
Uruguay—Canned meats ..........+++- 248,900 Ibs. 
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the first quarter of 1929 compared with those of the two years previous. 


Hides.—Since the first of the year 
heavy native steer hides have declined 
in price nearly 6c, falling to an average 
low of approximately 14c. This is in 
sharp contrast to the price levels of 
the same period of last year, when at 
no time did the average for a month 
in the period fall below 23%c. In the 
first quarter of 1927, however, hide 
prices showed little fluctuation on a 
fairly low price level. 

With the improvement in take-off 
now apparent, some improvement in 
hide prices can be looked for, although 
influences in world trade have hereto- 
fore resulted in depression in prices at 
a time when production was limited 
and quality good. 

The present policy among hide pro- 
ducers appears to be away from accumu- 
lation of stocks and toward the move- 
ment of current production into con- 
sumptive channels at prevailing prices. 
There sometimes appears to be evidence 
that tanners are better buyers than 
packers are sellers. 

It is recognized, however, that the 
tanner can always fall back on hide 
substitutes and that he can look to the 
world market for his needs. Still, this 
situation has always prevailed, the use 
of hide substitutes being nothing new, 
and there is perhaps a little more rea- 
son to believe that the price situation 
will improve with further declines. 


Oleo Oil.—There has been practical- 
ly no change in the price of oleo oil 
since the beginning of the year, con- 
trasted to sharp fluctuations in price 
during the same period of 1928. The 
plentiful supply of cheap edible oils in 
foreign markets has had a depressing 
influence on the price of and demand 
for oleo oil, and has resulted in back- 
ing some of this product into domes- 
tic soap kettles. The production of oleo 
oil in relation to cattle slaughter has 
been rather good, as the percentage of 
fat cattle has been above the average. 

Tallow.—In the tallow and grease 
market, as in the hide market, there is 
evidence of better buying than selling. 
Prices of prime packers tallow have 
shown considerable weakness during 
the past two months, dropping a full 
cent below the low level prevailing dur- 
ing the first two months of the year. 

Both edible and fancy tallow have 


been a drug on the market, the lower 
grades showing more strength than the 
fancy tallows. There is an apparent 
effort to reduce the price on the latter 
by centering the demand on lower 
grades. Plentiful choice white grease 
has also been a weakening influence. 

Greases.—The export situation on 
white grease has been quiet but, in the 
face of that outlet being greatly re- 
duced, white grease has held at a slight 
premium over prime packers tallow for 
soap kettle purposes. There has been a 
good deal of combination buying of 
prime packers tallow and choice white 
grease. 

He =~ 


FEDERAL LIVESTOCK CONTROL. 

The Ohio Live Stock Cooperative As- 
sociation, which last year marketed ap- 
proximately three million dollars worth 
of livestock by truck shipment and four- 
teen million dollars worth by rail, be- 
lieves that the authority for the deter- 
mination of interstate shipments should 
be vested in the federal government 
rather than in states. 

At a meeting on May 6 the directors 
of the Ohio association decided to op- 
pose Senate Joint Resolution 202 by 
Senator Walsh of Montana, which en- 
ables states to enact and enforce their 
own quarantine regulations against the 
movement of livestock into or across 
such states, until the Secretary of Ag- 
riculture shall have made regulations 
and actually have taken measures to 
prevent the dissemination of contagion 
from diseased livestock and poultry. 

The directors of the association ex- 
pressed confidence in the ability of the 
Bureau of Animal Industry to effec- 
tively handle matters, and evidenced 
approval of the manner in which the 
chief, Dr. J. R. Mohler, has admin- 
istered the present act. 

comeiedliparine 


NETHERLANDS MEAT EXPORTS. 

Exports of fresh meats from Nether- 
lands during 1928 decreased heavily 
from the previous year, while ship- 


ments of salted meats, especially bacon, 
increased greatly, according to reports 
to the U. S. Department of Commerce. 
The decrease in fresh meat shipments 
is attributed to the English embargo. 


THE NATIONAL PROVISIONER MARKET SERVICE series shows the trends of by-product prices during 


Exports from Netherlands in 1928 and 

1927 were as follows: 

1928. 1927, 
Tons. Value. Tons. Value, 

Pork, fresh. .29,182 $9,040,000 51,071 $17,252,000 

Beef, fresh. .12,682 3,598,000 16,158 4 











Mutton ..... é 1'873,600 7,246 2,042,009 
Salt meats...55,806 20,981,000 49,545 20,262,000 
secant paentine 


PORK PRODUCTS EXPORTS. 


Exports of pork products from prin- 
cipal ports of the United States during 


the week ended May 4, 1929: 
HAMS AND SHOULDERS, INCLUDING 
WILTSHIRES. 


Jan. 1, 
—wWeek ended——_ '20, to 
May 4, May 6, Apr. 27, May4, 


1929. 1928. 1929. 192%. 
Mibs. Mlibs. Mibs. Mis. 
Total... .ccccccscces 2,470 1,985 1,046 = 
To Belgium ........ «ces. eves y 
United Sxingdom oo. 2,317 1,704 934 “3 
Other Europe ...... eons cans ote 
Cu ~ coe = Sseeuas 17 151 8 2a 
Other countries 136 40 104 4,776 
BACON, INCLUDING CUMBERLAND, 
Total. cccccccccsces 4,611 2,825 4,323 S644 
To Germany ....... 563 5 48 3.24 
United Kingdom 3,594 1,811 3,492 20% 
Other Burope ...... «- Pe 482 ¢ ri 
Other countries .... 424 6 8 258 
LARD. 
re eye 15,283 18,584 13,030 205,00 
To Germany ....... 6,564 484 8,202 816i 
Netherlands ........ 642 1,530 1,046 1410 
United Kingdom ... 5,642 6,089 5,194 97,8H 
Other Burope ...... 227 «291,857 = 1,190 31,0 
CUBR cccccccccccces 1,082 991 1,659 27,18 
Other countries -- 1,126 1,133 739 42,74 
PICKLED PORK. 
ere 417 475 136 13,58 
To United Kingdom. 652. .... 19 220 
Other Europe ...... 19 —a 
OS Eee 271 350 15 31% 
Other countries .... 15 98 42 6,81 


TOTAL EXPORTS BY PORTS. 
Week ended May 4, 1929. 


Hams and Pickled 
shoulders, Bacon, Lard, 
Mibs. Mlbs. Mlbs, Mibs 
RR een sere 2,470 4,611 15,2838 4 
BEE ecco seecee ees 120 36 523 
SEE Vann chicaiea coc 1,521 686 2,015 = iB 
Port Huron ........ 798 477 «= 9888s 
Oe See 7 1 968 oe 
New Orleans ...... 24 17 1,240 4 
er TE. caccocese ccas 3,334 9,514 
Philadelphia ....... cece aes 1 es 
DESTINATION OF BXPORTS. 
and 
shoulders, Bac, 
Exported to: M ibs. Mills 
Walhed MIAN oo. 6ccescnsceveven 2a 354 
MEUUNONE oo choccsccccesesccesdente 1, * 
ROUNGR occ daceviecvececcsbuetesseen 532 
Mandhester padedceice edhe een wneeie os ‘ 
| Rear osecseseaearen 
Other United Kingdom ..........++ 1m 
Lari, 
Exported to: , Mis 
Germany (total) © ..........eeeeeeeeeee “eae Ot 
RENEE. 500s ¢ 0:05.00-05000-00-45.4046-00 nn “ 
Other Germany ........cccccceeecesesenet® 
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Tallow and Grease Markets 


TALLOW—A rather quiet market 
featured tallow in the east the past 
week. The trade was awaiting the 
tariff developments, but inactivity con- 
tinued after this matter was out of the 
way. There was little or no rallying 
power in evidence, prices ruling at the 
low levels of the downward movement. 
The proposed tariff schedules did not 
affect tallow, nor did it materially af- 
fect competing products schedules. 

Consumers appeared to be in a com- 
fortable position, having taken hold 
freely of late. While this has placed 
producers in a fairly well sold-up posi- 
tion, sentiment, nevertheless, was 
mixed, and the impression prevailed 
that it would be some little time, as 
yet, before consumers would be inclined 
to pay up for supplies. 

At New York, extra was quoted quite 
generally at 7%c f.o.b.; special, 744@ 
1%c; edible, 8% @9c. At Chicago, the 
market was easier. Prime packer sold 
at 8%c f.0.b., with a fair demand re- 
ported for No. 1, as well as special tal- 
low. Offerings were fair. At Chicago, 
edible was quoted at 8%c; fancy, 8% 
@85%c; prime packer, 8%c; No. 1, 8c; 
No. 2, 7%c. 

Australian tallow at Liverpool was 
6@9d lower for the week. Choice was 
quoted at 42s, and good mixed 39s 6d. 

STEARINE—The market was quiet 
and barely steady. Sales were reported 
during the week at 9%c, New York, 
and the market later was quoted 
nominally at that figure. At Chicago, 
oleo was quiet and barely steady at 10c. 

OLEO OIL—The market was rather 
dull but easier, with a little more pres- 
sure in evidence, the result of condi- 
tions in other markets. At New York, 
extra was quoted at 11@11%c; 
medium, 1055@10%c; lower grades, 
s10%@10%2c. At Chicago, extra was 
held at 11%e. 








See page 44 for later markets. 


LARD OIL—Demand was rather 
moderate. The market was easier with 
raw materials. At New York, edible 
was quoted at 15%4c; extra winter, 
13%c; extra, 12%c; extra No. 1, 12%c; 
No. 1, 12%c; No. 2, 12c. 

_NEATSFOOT OIL — Demand was 
limited and mostly for immediate re- 
quirements, and the tone was easier 
with raw materials. At New York, pure 
was quoted at 14%c; extra, 12%c; No. 
1, 12%e; cold test, 18%c. 

GREASES—A rather limited volume 
of trade featured the market in greases 
the past week, with both sides await- 
Ing the tariff developments. The un- 
dertone, however, was easier, and al- 
though there was little or no evidence 
of any changes of importance in the 
tariff affecting greases, the market re- 
mained quiet the latter part of the 
week, with the trade awaiting develop- 
ments. Consumers were inclined to 
hold off, while sellers were not press- 
Ing, although the grease market as a 
Whole had a barely steady undertone. 

t New York, superior house was 
quoted at 7%c delivered; choice house, 








WEEKLY REVIEW 


7% @7%¢; choice yellow, 74@7%c; A. 
white, 7%c; B. white, 74@7%c. 

At Chicago, choice white grease was 
rather steady. There was a fair de- 
mand, but trade was rather slow on 
medium and low grade greases, with 
offerings fairly plentiful and inquiries 
light. At Chicago, choice white was 
quoted at 85sc; A. white, 8%c; B. 
white, 7%@8c; yellow, 7%@7%c; 


brown, 7%c. 
oe - 


By-Products Markets 
Chicago, May 9, 1929. 
Blood. 


Blood is showing an easier demand 
at this time. Buyers appear well 


stocked, sellers’ offerings reported 
turned down in several instances. 
Unit 
Ammonia. 
Ground and wnground.......cccccicses $4.55@4.70 


Digester Hog Tankage Materials. 


Demand for digester hog tankage 
materials shows a slight improvement 
over the previous week, but too small 
to affect prices. Offerings, and some 
sales, of high ground are being made 
at $4.75 & 10c, Chicago. 

Unit Ammonia. 


Ground, 1144@12% ammonia...... $4.60@4.75 & 10 
Unground, 11% to 12% ammonia.. 4.50@4.75 & 10 
Ground, 6 to 8% ammonia........ 4. 

Unground, 6 to 8% ammonia...... 
Liquid stick 


Fertilizer Materials. 


Sellers of fertilizer materials are 
winding up on season’s contracts for 
May shipment. A few cars of western 
materials still are moving south, 
against past contracts. Price situation 
steady, basis $3.75 &10c, for -high- 
grade ground materials. 

Unit Ammonia. 


High grd. ground, 10@11% am.$ 3.75 & 10 
Lower grd., and ungr., 6-9% am. 4.00@ 4.10 & 10 
TROGE UAE vedceasvcciscteccsues 3.75@ 4.00 
Bone tankage, low grd., per ton. 24.00@25.00 


Bone Meals (Fertilizer Grades). 


Market for bone meals is running 
along at normal pace, forward move- 
ment only. Prices unchanged. 


Per Ton. 
Raw bone meal....................-$50.00@55.00 
Steam, greens, F BGs. ois cc cccccee 31.00@32.00 
Steam, unground, 3 & 50............ 29.00@31.00 


Cracklings. 


Cracklings appear to be weaker than 
last week. Prices are more or less 
nominal, as result of 85c bid, 90c asked 
and some trading reported at 90@95c, 
Chicago, per unit protein content, for 
hard pressed expeller. 


2 Per Ton. 
Hard pressed and exp. unground, per 
unit protein @ .95 
Soft prsd. pork, ac. grease & quality. 75.00@85.00 
Soft prsd. beef, ac. grease & quality. 50.00@55.00 


eee ee eee ee ee . 


Gelatine and Glue Stocks. 
Movement of gelatine and glue 


stocks is light at present. No change 
in prices quoted. 

Per Ton 
Wie GME CORE BOOB iio os sc cevexdiccd $38.00@42.00 
Bee CN eis vc cts cwes Vewodeen 30. 133.00 
WE EE dsb cnancecedceciensacees 00: .00 
Cattle jaws, skulls and knuckles..... 41.00: 50 


GEOR TEE 6. 6c. 6 s'accewabacdsence 
Pig skin scraps and trim., per Ib.... 


Horns, Bones and Hoofs. 


Per Ton. 
Horns, according to grade.......... $50.00@150.00 
Pere MN ROE. 534 ko< osc ee concce 56.00@1380.00 
RCE I 6c c.ces din tenacettupeucee 45. 47.00 
i a Se iene 42.00@ 44.00 
De oe TE he Pee ere oer 27.00 00 


(Note—Foregoing prices are for mixed carloads 

of unassorted materials, indicated above.) 
Animal Hair. 

Market for animal hair shows under- 
lying firmness today, although trading 
rather quiet at present. Sales of proc- 
essed grey winter reported at 6%4c, Chi- 


cago. Summer quoted 4%c@4%éc, 
nominal; dyed winter, 8@8%4c, nominal. 
Colt “and Gee Gitebiii cs icsccscaceacccs 38 @ 3%c 
Processed grey, summer, per Ib....... 4%@ 4%c 
Processed grey, winter, per lb........6 @ 6% 


Cattle switches, each*............... 





*According to count. 


———- 
EASTERN FERTILIZER MARKETS. 

(Special Report to The National Provisioner.) 

New York, May 9, 1929. 

Ground animal tankage is lower in 
price and is now offered at $4.15 and 
10c, basis f.o.b. New York. Even this 
price does not seem to attract buyers. 
Outside of. an occasional car, there 
probably will not be much demand for 
this material until the Fall. 

No recent sales of dried blood have 
been reported, and stocks are accumu- 
lating. 

All fertilizer and feeding materials 
are in very light demand, with a very 
limited amount of trading being done. 
The importers of nitrate of soda find 
business rather quiet along the Atlan- 
tic Coast. It is considered a little too 
early yet to interest the Eastern buyers 
in fertilizer materials for forward de- 
liveries, as they are busy at present— 
and will be for some time yet—in get- 
ting out mixed fertilizer. 


——— Gee 
FERTILIZER EDUCATION WORK. 

A committee on coordination of edu- 
cational effort within the fertilizer in- 
dustry has been appointed by Charles 
J. Brand, president of the National 
Fertilizer Association. H. R. Smalley, 
director of the northern division of the 
association, has been named chairman 
of the committee, which also will work 
on the development of cooperative rela- 
tions with state and federal research 
and extension agencies. 














THE KENTUCKY CHEMICAL MFG. CO., Inc. 


COVINGTON, KY. Opposite Cincinnati, Ohio 


Buyers of Beef and Pork Cracklings 
Both Soft and Hard Pressed 
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Performan ce tha 


The confidence of industry in G-E 
Motorized Power is demonstrated by 
the ever-growing list of plants, large 
and small, in which G-E motors and 
controllers are installed. 





























As a result of forty years’ experience 
in the design and application of motors 
and controllers—supported by un- 
equalled research and manufacturing 
facilities—-General Electric has pro- 
duced a complete line of motors and 
controllers to meet industry’ S varied 


Undivided responsibility in man 
the selection of both the demands. 
motor and controller assures 


performance that builds Whatever the task, General Electric 
confidence. can provide the proper motor and con- 
troller—and the engineering advice to 
assure the correct application to the 
job. This is G-E Motorized Power. 










In every fundamental—dependability, 
economy, cleanliness, and service—. 
G-E Motorized Power continues to 
win new friends and hold old ones. 





Close to your operations are General 

Electric sales offices and G-E Motor 

Dealers. Near by are G-E warehouses 
and service shops. 





otorized Power 
~fitted to every need 


JOIN GENERAL ELECTRIC HOUR, BROADCAST even! 


GENERA 


GENERAL ELECTRIC COMPANY, SCHENECTADY, 
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TRADE GLEANINGS 

Swift & Company is enlarging its 
branch house at Clarksburg, W. Va., 
to accommodate a new sausage manu- 
facturing plant, at a cost of about 
$50,000. 

The Dodge City Packing Co., Dodge 
City, Kas., has broken ground on a 
recently acquired 10-acre site on which 
they are erecting a new plant with 
minimum capacity of 100 hogs and 30 
cattle weekly. 

Wilson & Co. are remodeling their 
wholesale market and beef cutting de- 
partment at Kansas City, Mo. The im- 
provements, to cost approximately 
$80,000, will increase considerably the 
plant’s beef cutting capacity. 

Construction work has begun on the 
new plant of the recently formed 
Kenosha Packing Co., Kenosha, Wis. 
Cattle, calves and sheep will be killed 
at the plant, which will cost $40,000. 
Incorporators are Max Wasserman and 
Nathan Margoles. 

The Penn-Harris Food Products Co. 
is operating a wholesale meat business 
and manufacturing sausage and meat 
specialties at Lemoyne, Pa., serving 
trade within 100 miles of Harrisburg, 
Pa. Geo. A. Kessler is vice-president 
and general manager. 

The Hull & Dillon Packing Co., 
Pittsburg, Kas., formally opened its 
newly-completed additions to the main 
plant on May 1 with appropriate cere- 
monies. The additions include a new 
bacon room, enlarged shipping facil- 
ities and greater cooler capacity. 

The Kosher Star Sausage Manufac- 
turing Co. has been incorporated at 
1010 Maxwell St., Chicago, IIll., capi- 
talized at 1,000 shares of no-par com- 
mon stock, to process and sell kosher 
meat products. Karl M. Gibbon, A. 
Korschel and G. Curtin are incorpora- 
tors. 

The Standard Packing Corp. has been 
formed by a merger of Dimitt Broth- 
ers, Kokomo, Ind., meat packers, with 
the meat packing business operated at 
Center, Ind., by V. W. Cross and Ora 
P. Lowry. Associated in the Standard 
corporation are J. D. Dimitt and A. B. 
Watson of Kokomo, and Mr. Cross. 
Most of the packing will be done at 
the Dimitt plant. 

Stockholders of the Aurora Packing 
& Provision Co., at a meeting in the 
Capitol Bldg., Chicago, on April 24, 
elected the following § directors: 
William Hassell, George Steindl, John 
Madertz, James Martin, Emil Sramek, 
J. A. Kotal and Carl Wehrum. The 
following officers have been selected: 
President, William Hassell; vice-presi- 
dent, John A. Kotal; secretary, C. W 
Kaiser; treasurer, George Steindl. 


The Blanton Company 


ST. LOUIS 
Refiners of 


VEGETABLE OILS 


Manufacturers of 


SHORTENING 
MARGARINE 
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CHEMICALS AND SOAP SUPPLIES. 
(Special Report to The National Provisioner.) 
New York, May 7, 1929. 


Extra tallow, f.o.b. seller’s plant, 
7%c lb.; Manila cocoanut oil, tanks, 
New York, 7%4c Ib.; Manila cocoanut 
oil, tanks, coast, 74%@7%c lb.; Cochin 
cocoanut oil, barrels, New York, 9144@ 


4c. 

P. S. Y. cottonseed oil, barrels, New 
York, 1034 @11c lb.; crude corn oil, bar- 
rels, New York, 10% @10%c lb.; olive 
oil foots, barrels, New York, 10@10%c 
Ib.; 5 per cent yellow olive oil, barrels, 
New York, $1.20@1.28 gal. 

Crude soya bean oil, barrels, New 
York, 11%@12c lb.; palm kernel oil, 
barrels, New York, 9%@9%c lb.; red 
oil, barrels, New York, 11@11%c Ihb.; 
Nigre palm oil, casks, New York, 8%c 
lb.; Lagos palm oil, casks, New York, 
84%4@8%c lb.; glycerine, soap lye, 7@ 
7c lb.; glycerine, C. P., 15@15%c Ib.; 
glycerine, dynamite, 1142@12c lb. 

— 


ARKANSAS CRUSHERS’ MEETING. 


Oil mill leaders from all states in 
the Cotton Belt gathered at Hot 
Springs, Ark., recently to attend the 
two-day annual convention of the 
Arkansas Cottonseed Crushers’ As- 
sociation. At the election of officers, 
B. B. Williams, manager of the Little 
Rock, Ark., mill of the National Cot- 
tonseed Products Corp., was chosen 
president of the association for the 
coming year. P. F. Cleaver, manager 
of the Rose City Oil Mill, Little Rock, 
was elected vice-president; F. H. Moul- 
ton of Pine Bluff, Ark., was elected 
treasurer, and F. M. Hunt was re- 
elected secretary. 

In addition to the worth-while ad- 
dresses presented, a round table con- 
ference was held following the close of 
the regular convention program under 
the leadership of Christie Benet, gen- 
eral counsel of the Interstate Cot- 
tonseed Crushers’ Association. Mr. 
Benet outlined the progress of plans 
for the welfare of the industry, includ- 
ing the creation of a national cotton- 
seed institute and the code of trade 


practice. 
— 


MEMPHIS SEED AND MEAL. 
(Special Letter to The National Provisioner ) 
Memphis, Tenn., May 8, 1929.—Old 

crop cottonseed closed 50 to 55 higher 
on the Memphis Merchants’ Exchange, 
while new crop deliveries were 35 to 40 
higher; total sales, 2,300. Unfavorable 
weather continues as a prime factor in 
the market and this, coupled with 
stronger outside markets and steady 
oil, has made sellers timid. There is 
no great incentive to buy at current 
price levels, although cottonseed could 
advance materially for the new crop 
months on news confirming a high 
tariff on competing Oriental oils. 
Some, however, are inclined to think 
that stocks of foreign oils would go 


far toward neutralizing the effects of . 


the increased tariff, for the balance of 
this year at least. Others doubt that 
any tariff will be drawn against copra 
or its products originating in the Phil- 
ippines. 

Continued unfavorable weather for 
the new crop, higher corn and steady 
competing feedstuffs resulted in an up- 
ward revision of cottonseed meal 


values, and old crop months closed 10 
to 60 up, with September unchanged, 
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October 20 and November 15 down, ang 
December, 30 up. 

It is apparent that the next incentive 
for any material change below or above 
$36.00 for old crop months will haye 
to come from the spot department, and 
the new crop options are apparently. 
governed by the weather. Local 
readers look for some improvement jp 
the Valley section, and rains in Texas 
were welcomed. 

The demand for spot meal coming to 
local dealers has been a little better, 
but some think meal is not moving into 
consuming channels in sufficient yol- 
ume to relieve the pressure of the 
actual. Local orders are bearish and 
selling on the hard spots, and the short 
interest has been reduced considerably 
in the past week. 


EDIBLE GELATIN PRODUCTION. 
The production of edible gelatin 
during the first quarter of 1929, as 
reported the U. S. Department of Com- 
merce, totaled 5,253,000 Ibs., as com- 
pared with a production of 5,463, 
400 lbs. in the first quarter of 1928, 

Stocks on hand at the end of the 
first quarter amounted to 8,570,000 lbs, 
compared with 8,425,323 lbs. at the end 
of the preceding quarter and 9,138,000 
Ibs. at end of first quarter, 1928. 

The statement is based on the re- 
ports of 12 companies operating 13 
plants, located in Illinois, Massachu- 
setts, Michigan, New Jersey, New 
York, and Wisconsin. 

Production for the first and fourth 
quarters of 1927, 1928 and 1929, to- 
gether with the stocks on hand at the 
end of the first quarter, were as fol- 
lows: 

Production (Lbs.). 
1927. 1928. 1929, 
Ist Quarter........ 5,344,300 5,463,400 5,258,000 
4th Quarter........ 4,652,100 5,027,000 
Stocks at end of quarter (Lbs.). 


Ist Quarter........ 9,265,200 9,138,000 8,570,000 
4th Quarter........ 7,845,100 8,425,300 


a Be 


NEW ORLEANS OIL MARKET. 
(Special Wire to The National Provisioner.) 
New Orleans, La., May 9, 1929— 

New Orleans contracts are 5 to 10 
points higher than week ago, failing to 
hold all of the advances made on the 
announcement of tariff changes recom- 
mended. April consumption report 
may cause temporary advance of more 
than 265,000 bbls. Higher lard and 
heavier exports are required for sus- 
tained higher basis. Crude steady at 
8c, Texas; 8%c, Valley; prime bleach- 


able firm at 8.95c, loose, New Orleans. 
Demand improving; crop _ prospects 
spotted. 

fe 


PROTEST OIL STORAGE CHARGE. 


The South Texas Cotton Oil Com- 
pany of Houston, Tex., has filed a com- 
plaint with the Interstate Commerce 
Commission, attacking the _ storage 
charge assessed on cottonseed oil @ 
piers in New York harbor when shi 
from Houston via Southern 
steamers, Morgan line. The complait- 
ant not only declares the charges && 
cessive, but they are said to be hi 
than those on competing commodities 

a Xs 
HULL OIL MARKET. 


Hull, England, May 8, 1929. — ¢ 
Cable.)—Refined cottonseed oil, 30s 34 
Egyptian crude cottonseed oil, 268 64 
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Vegetable Oil Markets 


Trade Fair—Market Steady—Opera- 
tions Mixed—Cash Trade Moderate— 
Weather South Unfavorable—Out- 
side Markets Factor — Sentiment 
Mixed—Tariff Unaffected. 


The situation in cotton oil futures on 
the New York Produce Exchange the 
past week presented little or no change 
from that prevailing of late. The news 
was mixed, but had little influence, the 
market holding rather steady although 
prices backed and filled over rather 
narrow limits, with operations of a 
mixed character. 

Commission houses and the locals 
were presistently on both sides, and 
while there was some evening-up prior 
to the proposed tariff schedule, the lat- 
ter did not present sufficient changes 
to vitally affect the cotton oil market. 
The news from the South was two- 
sided, particularly that of the new crop, 
while there was little or nothing with- 
in the oil market itself to bring about 
any concentrated buying or selling. As 
a result, lack of leadership continues 
in evidence. 

Cotton Crop Is Large Factor. 

Some of the professional element was 
fighting the bulges, while others were 
buying on the breaks. At times there 
was selling based on the large stocks 
of edible fats, both lard and oil, which 
those operating on the destructive side 
contended made progress of the new 
cotton crop the outstanding factor of 
the moment. However, it is admitted 
in many quarters that a material 
broadening in cash trade would have 
temporary influence, other conditions 
notwithstanding. 

Reports from the South spoke of 
numerous unfavorable conditions. Cold 
winds did some damage in parts, while 
drouth was complained of in some sec- 
tions and too much rain in others. The 
weekly weather report said the past 
week was unfavorable and attracted 
some attention. However, private ad- 
vices continued to indicate a fair acre- 
age increase to the new crop, and there 
were many in the trade who persistent- 
ly contended that there was plenty of 
time to get the crop in and off to a 
good start. The prospects of a record 
acreage, they held, allowed for some 
damage, and consequently there was 


WEEKLY REVIEW 


little or no excitement over climatic 
conditions, although the latter was be- 
ing watched very closely. 

Reports indicated a moderate cash 
business passed most of the time. Con- 
sumers are not anxious for supplies, 
yet it was stated that a fairly good 
compound business had passed and that 
a continuance of the latter would 
probably result in some raising of com- 
pound prices. The May position ap- 
peared to be fairly well evened up, 
which made for little or no develop- 
ments in the spot month. Quite a lit- 


tle switching was constantly under way . 


between July and September, and the 
trade during the week was centered 
mainly in those two positions. 

While buying power was scattered, 
the selling at the same time was not 
concentrated. The proposed tariff sched- 
ule doubled the duty on soya bean oil, 
placed a duty on sesame oil (which 
comes in direct competition with cot- 
ton oil), and also placed a duty on palm 
kernel oil. The changes in the duties, 
however, were not sufficient to vitally 
affect cotton oil other than that pos- 
sibly pertaining to sesame oil. 

The duties in the new schedule as 
proposed are: Fish oils, 5 to 10c per 
gallon; castor oil, 3c per lb.; olive oil, 
7¥%c per lb.; rapeseed oil, 6c per Ib.; 
cocoanut oil, 2c per lb; cottonseed oil, 
3c per lb.; peanut oil, 4c per lb.; palm 
kernel oil, 1c per lb.; sesame oil, 8c per 
lb., and soya bean oil, 5c per lb. The 
duty on lard was raised from 1 to 8c 
per lb., while the proposed duty on 
compound lard is 5c per lb. 

The crude markets were flat through- 
out the week and unquoted most of the 
time, but, at this season of the year, 
counted for little or nothing. 

Await Consumption Report. 

There was a tendency to go slow 
pending the consumption report, which 
should make its appearance over the 
week-end, while it was evident that 








DALLAS MARKET. 
(Special Wire to The National Provisioner.) 
Dallas, Tex., May 9, 1929. — Prime 
cottonseed, nominal; price crude oil, 
7%@8c; 43 per cent cake and meal, 
f.o.b. Dallas, $40.00; hulls, $8.00; mill 
run linters, 4@5c. 


the market at times was influenced by 
the slump in grains to new season’s 
lows; as well as by a slight increase 
in the western lard stocks during April. 
The backing and filling in cotton found 
ready reflection in cotton oil, while 
some of the trade was following the 
movements in lard, which was irregular 
on the whole but still displayed a 
steadier undertone. In a general way, 
the market was dominated by outside 
conditions. 

The weekly weather report follows: 
“Week was unfavorable for cotton 
and in most places decidedly unfavor- 
able. East of the Mississippi river 
frequent rains, wet soils and frequent 
low night temperatures were unfavor- 
able for planting and for germination 
and growth of early-planted cotton, 
while in some sections—especially in 
Georgia—cold winds destroyed consid- 
erable of the early plants and necessi- 
tated replanting. 

“In the more southern portions of the 
eastern Gulf states, conditions were 
somewhat better. In Louisiana growth 
was very slow, with many complaints 
of plant turning yellow, while in Ark- 
ansas progress was poor except in some 
favored localities, principally in the 
west and south. In Oklahoma it was 
too cool, planting progressed slowly and 
germination of early planted was poor. 

“In Texas, while the general condi- 
tion of the crop remains good in the 
south and fair elsewhere, the week’s 
weather was decidedly unfavorable. 
Cotton deteriorated because of cool 
nights and damaging high winds and 
sandstorms.” 

COTTONSEED OIL—Market trans- 
actions: 


Friday, May 3, 1929. 


—Range— —Closing— 
Sales. High. Low. Bid. Asked. 


DNR Gov clot Cam, bot Ree 980 a .... 
WES oiee sh eteee ea ee 980 a .... 
PUN eo aac: ete: eer 990 a 1010 
July ..... 2800 1012-1005 1010 a .... 
Pass ise in’ nia is ea tele 1015 a 1025 
Sept. .... 3600 1031 1025 1029 a 1030 
Oct. ..... 1200 1027 1022 1025 a 1028 
INOWe iads cee comes eae 1000 a 1020 
Bee. 454%: 300 1005 1004 1002 a 1010 


Total sales, including switches, 7,900 
bbls. P. crude S. E. unquoted. 








Downtown Office 
450 Produce Exchange 
New York City 





ASPEGREN & CO., Inc. 


Uptown Office—General Sales Dept. 


Pacific Coast Branch 
417 Market St. 
San Francisco, Cal. 


BROKERS 


COTTON SEED OIL 


ORDERS SOLICITED 


TO BUY OR SELL PRIME YELLOW COTTON SEED OIL ON 


205 East 42nd St. 
New York City 














THE NEW YORK PRODUCE EXCHANGE FOR SPOT OR FUTURE DELIVERY 


ee mew seemcmerone 


COTTON OIL 
CONSUMERS 


Find the New Orleans Contract 
Market an ideal means of sup- 
plying their needs. The volume 
of tenders in liquidation of the 
spot month always find ready 
takers and prices are not ap- 
preciably affected. Bulk deliv- 
ery, stabilized differences, weight, 
grade and quality guaranteed 
by an indemnity bond, are a 
few of the advantages of the 


New Orleans Refined Cotton 
Seed Oil Market 


New Orleans Cotton Exchange 


The Procter & Gamble Co. ~ 


Refiners of all Grades of 


COTTONSEED 
OIL 


PURITAN, Winter Pressed Salad Oil 
BOREAS, Prime Winter Yellow 


P &G SPECIAL (hardened) Cocoanut Oil 


General Offices: - 
CINCINNATI * OHIO 
Cable Address: “Procter” 


a wr 




















The Edward Flash Co. 


17 State Street 
NEW YORK CITY 


Brokers Exclusively 
ALL VEGETABLE OILS 


In Barrels or Tanks 


COTTON OIL FUTURES 


On the New York Produce Exchange 
a ata 
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Saturday, May 4, 1929. 


990 a .. 
. 2700 1018 1002 1013 a 
SE TR ree 1015 a 1028 
Sent. ....- 1100 1030 1023 1030 a 1034 
200 1027 1026 1028 a 1029 
1000 a 1015 
100 1005 1005 1005 a 1017 
Total sales, including switches, 4,100 
bbls. P. crude S. E. unquoted. 


Monday, May 6, 1929. 


980 : 1000 
980 a 

; 4300 1009 1003 1005 a 1003 

z.. SP Coreen eee 1008 a 1010 

. .-.. 5200 1029 1022 1023 a 1022 

Dec eee 3300 1023 1020 1020 a.... 

995 a 1010 

Ey ee ya) ea ee 1000 a 1010 

Total sales, including switches, 12,800 

bbls. P. crude S. E. unquoted. 


Tuesday, May 7, 1929. 
1010 
1010 
1010 
1020 
1027 
1025 
1015 
1015 
Total sales, including switches, 6,700 
bbls. P. crude 8S. E. unquoted. 
Wednesday, May 8, 1929. 
O55 OB 4.. 
985 a 1025 
980 a 1025 
. 5000 1009 1005 1006 a 1008 
g. 1010 a 1018 
. .... 1400 1026 1021 1023 a .... 
900 1024 1020 1021 a.... 
995 a 1010 
bison weak Stic ae eeteue's 1002 a 1015 
Total sales, including switches, 7,300 
bbls. P. crude S. E. 8%c bid. 


Thursday, May 9, 1929. 


3500 1007 1000 1007 
1012 

. 3100 1027 1018 1025 
sigiare ieee 5s be 


1010 

1001 

1005 a 1015 

Sept. were Po 1020 1016 1019 a .... 

; . 1015 1015 1017 a .... 

i 990 a 1005 

PO cess sOsu 1000 1000 995 a 1005 
Sales, 8,000 bbls. 


Seen e & 








See page 44 for later markets. 








COCOANUT OIL—The market was 
rather easy with demand limited, al- 
though some business passed. There 
was talk of possible large production. 
The proposed tariff showed little or no 
change so far as cocoanut oil was con- 
cerned. At New York, tanks were 
quoted at 7%c, while at the Pacific 
Coast, tanks were quoted at 7%c. 


CORN OIL—The market was rather 


" quiet and about steady, with consum- 


ing interest hand-to-mouth and prices 
quoted at 8@8%c, f.o.b. mills. 

SOYA BEAN OIL—The market was 
rather flat so far as trade was con- 
cerned, but was purely nominal. The 
tariff rates on this oil in the proposed 
schedule doubled the duty, with the new 
rate 5c per lb. At New York, tanks 
were quoted at 9%c nominal; barrels, 
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12c nominal; Pacific Coast, tanks, 9% 
nominal. 


PALM OIL—The market was 
and in an awaiting position, but indi- 
cations were that consuming de 
was limited and the undertone b: 
steady as a result. The proposed tariff 
schedule had nothing to say regarding 
this oil. At New York, spot Nigre was 
quoted at 8@8%c; nearby Nigre, 7% 
@7%c; spot Lagos, 8%@8%4c; ship. 
ment, 7% @7%c. 

PALM KERNEL OIL—The 
was quiet awaiting the tariff outcome 
and a proposal of a duty of 1c a 
was made on this oil. At New Y 
tanks were quoted nominally at 7 
756c. 

OLIVE OIL FOOTS—Demand eg 
tinues limited and the market quiet 
a result. The proposed tariff leaye 
schedules unchanged. At New Y, 
spot foots were quoted at 9%@ 
shipment foots, 9% @9%c. bs 

RUBBERSEED OIL—May shipment 
quoted at 8c. 


SESAME OIL—Market nominal. The 
proposed tariff places a 3c duty on this 
oil, whereas heretofore it was on the 
free list. 


PEANUT OIL—Market nominal. The 
proposed duty is 4c. 

COTTONSEED OIL — The market 
was quiet, with demand limited and 
store oil following futures and nomi- 
nally quoted at %c over May. There 
was little or nothing doing in crude 
and the markets were unquoted most 
of the week. 

Ye 
SHORTENING AND OIL PRICES. 
Shortening and oil prices hereafter 

will be quoted in THE NATIONAL PRo- 
VISIONER on the basis of the revised 
code of trade practices subscribed to by 
most members of the Shortening ani 
Oil Division of the Interstate Cetton- 
seed Crushers’ Association. This re 
vised code, which is being submitted to 
the Federal Trade Commission for 
proval, brings prices more in line 
quantity purchases and is a step in the 
direction of better trade practices 
within the oil industry. 

Prices prevailing on Thursday, May 
9, based on expressions of mem 
companies as to their quantity selling 
programs, were as follows: 

Shortening. 

North and Northeast: 

Carlots, 26,000 lbs. 


Less than 3,500 lbs. 
South: 


ibe: 

Less than of Sore. 

ae eee eee Err rT mr “ramet 
Salad Oil. 

North and northeast: 

Carlots, 26,000 lbs. 

5 bbls. and up 

1 to 4 bbls. 


South: 
Gaurtets, BB,000 Tis... . 2... ccvccosevas 


Cooking Oil—White. 
%c less than salad oil. 

Cooking Oil—Yellow. 
Ye less than salad oil. 


————-—— 
WESSON DECLARES DIVIDEND. 
Wesson Oil has declared an imi 

dividend of $1.00 on the co 

preferred stock. 





SESEBS # FER 2 of 


May 11, 1929. 


THE NATIONAL PROVISIONER 


Aluminum Paint 
A Real Aid to cLeaNLINEss 





ROM receiv- 

ing room to 

shipping room 

—throughout 

the whole food 

plant Aluminum Paintis a real aid to clean- 
liness. For it is so easy to keep Aluminum 
Paint really clean. Dust and dirt do not 
readily lodge on its smooth 





tion with its silvery gray color lightens up 
the whole interior, diffuses an atmosphere 
of cheerfulness, brightness and cleanli- 
ness. It reflects natural and artificial light 
equally well. 

Aluminum Paint is more economical 
than ordinary paint—for it covers better, 
lasts longer and spreads farther. Yet it 
costs no more. For interiors 





surface and, when Aluminum 
Paint does become soiled, it 
may be washed down almost 
as easily as tile. 

Aluminum Paint cannot 
contaminate foods. It is com- 
posed of Aluminum Bronze Pow- 
der in a suitable vehicle of oil or 


TRADE “™ 


MARK 


one coat usually suffices. One 
coat covers any under color 
—even black. 

Send for the booklet, “Alumi- 
num Paint, The Coat-of- Metal 
Protection” — it describes fully 
the unique advantages of this 

paint. Consult your painting contrac- 
tor. He can show you how to obtain 





8. 
fter 
PRO- 
D 
0 

and 
ton- 
re- 
d to 


varnish which covers any sur- the best, 


igment base for the bet- 
most per- 


ter grades of Aluminum Paint 
is ALBRON made of pure 
ALCOA Aluminum. 

In buying Aluminum Paint, 
tell your dealer how you pro- 


manent 
pose to use it—and whether results 
indoors or out. Most 


dealers are pa ras ert 4 a t t h e 


the kinds best suited to your 
needs. If yours is not, write lowest 
cost. 


face with a coating of pure Alu- 
minum—the safety metal which 
is so well known as the cooking 
utensil metal. 


This “coat-of-metal” protec- 


Hee ge 


us, giving his name and ad- 
dress, and we will see that he 
is supplied. 


ALUMINUM COMPANY OF AMERICA 
2456 Oliver Building, Pittsburgh, Pa. 


Offices ix 19 Principal American Cities 


ALUMINUM IN EVERY COMMERCIAL FORM 
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The Week’s Closing Markets 


FRIDAY’S CLOSINGS 
Provisions. 

Provisions were weaker the latter 
part of the week due to renewed liqui- 
dation, a selling slump in grains, less 
active support and a moderate cash 
trade. Hogs are steady. Packers were 
buyers of futures on the scale downs, 
but shorts were the best buyers. 

Cottonseed Oil. 

Cotton oil weaker on liquidation and 
local selling owing to outside heaviness 
and limited support. Cash trade is 
fairly good, but refiners’ brokers are 
on both sides. Southeast crude, 8c bid. 
Weather in the south improved. The 
trade is awaiting government figures. 

Quotations on cottonseed oil at New 
York, Friday noon, were: May, $7.85 
bid; June, $9.75@10.05; July, $9.88@ 
9.90; August, $9.94@10.05; Sept., 
$10.08; Oct., $10.083@10.06; Nov., $9.80 
@9.98; Dec., $9.85@9.99. 

Tallow. 


Tallow, extra, 75c. 


Stearine. 
Stearine, oleo, 9%c. 


a 
FRIDAY’S GENERAL MARKETS. 


New York, May 10, 1929. — Lard, 
prime western, $12.15@12.25; middle 
western, $12.00@12.10; city, 11%c; re- 
fined continent, 1244c; South American, 
18¢e; Brazil kegs, 14c; compound, 11%c. 

— 


ARGENTINE BEEF EXPORTS. 


Cable reports of Argentine exports 
of beef this week up to May 10, 1929, 
show exports from that country were 
as follows: To England, 48,142 quar- 
ters; to the Continent, 33,767 quarters. 

Exports of the previous week were 
as follows: To England, 178,011 quar- 
ters; to the Continent, 54,344 quarters. 


i Cas 
DANISH BACON EXPORTS. 
Bacon exports from Denmark for the 
week ended May 4, 1929, were 4,986 
metric tons, according to cable advices, 
all to England. 








WHOLESALE DRESSED MEAT PRICES. 
Wholesale prices of Western dressed meats quoted by the U. S. Bureau 


of Agricultural Economics at Chicago 
Fresh Beef: 


. 22.00 
. 50 


SPARE RIBS: 
Half Sheets 


CHICAGO. 


and Eastern markets on May 9, 1929: 
BOSTON. NEWYORK. PHILA. 


22.50 


1.50@22.00 x 
% a 22.00 


$22. 22.50 
21.00@21.50 21. 21.00@21.50 


22.50@24.00 
21.50@22.50 


20.50@21.00 


@ 
18.00@19.00 
16.50@17.50 


RBS 


RBS 


14.00@16.00 
13.00@14.00 


22.00@24.00 
21.50@23.00 
20.00@21.00 
17.50@19.00 


9.50@10.50 
20.00@21.00 


(1) Includes heifer yearlings 450 Ibs. down at Chicago and New York. 


at Chicago and New York. 


(2) Includes ‘‘skin on’’ 


May 11, 1929, 


BRITISH PROVISION CABLES, 
(Special Cable to The National Provisioner,) 
Liverpool, May 9, 1929, 

General provision market dull. De. 
mand for hams, square shoulders ang 
picnics lessening. Lard trade very 
poor. 

Friday’s prices were as follows: 
Hams, American cut, 109s; hams, long 
cut, 116s; picnics, 78s; short backs, 933; 
bellies, clear, 100s; Canadian, 112s; 
Cumberland, 104s; spot lard, 61s 64, 

ee 


EUROPEAN PROVISION CABLES, 


The market at Hamburg was firm, 
according to cable advices to the U. §. 
Department of Commerce. Receipts of 
lard for the week were 379 metric tong, 
Arrivals of hogs at 20 of Germany's 
most important markets were 85,000 at 
a top Berlin price of 16.00c a pound, 
compared with 101,000 at 11.08 a 
pound for the same week last year, 

The Rotterdam market was dull, with 
prices remaining the same as last week. 

The market at Liverpool was rather 
quiet. 

The total of pigs bought in Ireland 
for bacon curing was 19,000 for the 
week. 

The estimated slaughter of Danish 
a the week ended May 3 was 


: —_o— 
CANADIAN LIVESTOCK PRICES. 
Summary of top prices for livestock 
at leading Canadian centers for the 
week ended May 2, 1929, with compari- 


sons: 


BUTCHER STEERS. 
1,000-1 7 
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week, 
1928, 
$10.50 
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10.50 
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9.75 
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$15.00 
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SELECT BACON HOGS. 
$13.75 
14, 
12.75 
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SLAUGHTERS AT LOS ANGELES. 
Slaughters of livestock at Los Al 
geles, Calif., during March, 1929, # 
compiled by the federal. livestock mat 
ket reporter, with comparisons, wéte 
as follows: 
Cattle. 
1929... .24,891 


1928....27,573 12,982 
1927... .25,525 11,920 


iat 


Exports of raw lamb and goat skils 
from China to this country | 
February, 1929, were valued at 
000 and $1,122,000, respectively. 


Calves. 
Mar., 11,884 
Mar., 


Mar., 
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Hide and Skin Markets 


Chicago. 

PACKER HIDES—Trading on a 
large scale during the period estab- 
lished the packer hide market at prices 
a shade lower than previously. Native 
cows moved in a good way at the end 
of last week, followed by further trad- 
ing on most other descriptions the 
early half of this week, with a few 
scattered trades later on same basis. 
Practically all native hides were moved 
at 1c decline for April and prior take- 
off, and %c decline for May; the 
branded hides were more closely sold 
up and moved into current kill at %c 
decline. , 

A number of factors are credited with 
contributing to the decline. General 
business conditions among the tanners 
have been none too healthy. South 
American hides had been selling at 
what was considered too great a dif- 
ferential over domestic hides; this was 
considered to have been corrected in the 
earlier decline. However, the South 
American market showed a further de- 
cline of about 1c at the opening of the 
week, on sales of some 49,000 frig- 
orifico steers, equal to 15-9/16c, c.i.f. 
New York. The news that the tariff 
committee had failed to include hides, 
leather and shoes in the new schedule 
also contributed to the decline. 

The trading assumed the proportions 
of a clean-up on most descriptions ex- 
cept bulls; over 125,000 hides thought 
to have moved, and more orders are 
reported in the market at present for 
hides on this basis. Prices at this 
level are the lowest for over two years. 

Spready native steers are quoted 
nominally 16@16%4c. Heavy native 
steers moved at 14%c for May and 14c 
for April; extreme native steers also 
moved on this basis. 

Butt branded steers sold at 13%c, 
Colorados at 18c. Heavy Texas steers 
moved at 13%4c, light Texas steers at 
18e and extreme light Texas steers 
quoted at 13%4c. 

Heavy native cows moved late last 
week and again this week at 13%c for 
all points. Light native cows moved 
at same time at 144%c for May and 
l4e for March-April hides. Branded 
cows have been in good demand but 
moved at 13'4c, establishing %4c de- 
cline here also. 

No movement reported as yet in 

bulls. Bids of 9%4c reported for native 
bulls and quoted nominally 10c. 
Branded bulls last sold at 9c for north- 
ers and 944c for southerns, before the 
decline. 
_ SMALL PACKER HIDES — Follow- 
ing the decline in the big packer mar- 
ket, two local small packers moved 
May productions totaling about 11,500 
hides, at 14c for all-weight native 
steers and cows and 13%éc for branded. 
This represents a decline of 1c on na- 
tives and %c on branded. More hides 
are reported available on this basis. 

Last trading in the Pacific Coast 
market was at 12c, flat, for about 10,000 
— Los Angeles packer cows and 

TS. 


s 
HIDE TRIMMINGS — Big packer 
hide trimmings quoted nominallv $35.00 
6.00 per ton, Chicago; small packer 


trimmings about $33.00@34.00, Chica- 
£0 basis, 


COUNTRY HIDES—The country 
hide market felt the influence of the 
break in the packer market, in that 
trading was slowed up further. Some 
dealers claim that prices had already 
discounted the luwer packer hide prices. 
Good all-weights can be sold at 11%4c, 
selected, delivered, with 12c generally 
asked. Heavy steers and cows llc 
asked, with buyers’ ideas not over 
10%c. Good 45/60 lb. buff weights 
can be had at 12c and bids at 11%c 
reported declined. Good 25/45 Ib. ex- 
tremes generally quoted nominally at 
14c, although 14%c is asked in some 
directions; the 25/50 lb. weights are 
priced %c less. Bulls slow and around 
8@8'%c, nom. All-weight branded 10c 
flat asked, less Chicago freight. 

CALFSKINS—Packer calfskins were 
sold in a fairly large way by one pack- 
er, 60,000 or more March and April 
skins reported to have moved at 21c 
for northerns, a decline of 2c from 
last previous sale. 

First-salted Chicago city calf easier; 
last confirmed trading, about ten days 
ago, was at 20%c for straight weights, 
with 8/10 lb. weights selling later at 
19c; best bid now 18c for straight 
weights. Mixed cities and countries 
quoted around 16@17c; straight coun- 
tries 15@15%c. . Bidding $1.35 for city 
light calf and deacons. 

KIPSKINS—One packer moved 3,000 
April kips at 19c for northern natives 
and 17c for over-weights, a cent de- 
cline. Another packer moved April na- 
tive kips alone at 19c, and more 
offered. 

First-salted Chicago city kips nom- 
inally 17@17%c. Mixed cities and 
countries around 15@15%c; straight 
countries around 14c, nom. 

Packer regular slunks last sold at 
$1.50, and offerings later at $1.60 failed 
to attract attention; buyers talking 
lower. Hairless last sold at 55c, flat. 

HORSEHIDES—Market easy, with 
straight city renderers available at 
$5.25@5.50, ranging down to $4.25@ 
4.75 asked for mixed lots. 

SHEEPSKINS—Dry pelts quoted 18 
@20c per lb., according to section. 
Packer shearlings being moved on 
earlier sales at $1.30 for No. 1’s and 
$1.05 for No. 2’s, with production run- 
ning heavily to the latter. Last con- 
firmed trading in small packer shear- 
lings was at $1.05; city butchers quot- 
ed 70@75c. Pickled skins about un- 
changed and quoted $8.00 per doz. last 
paid for straight run of packer lamb 
at Chicago; last trading in big packer 
ribby lambs was at $7.87% per doz., 
blind ribby lambs $9.50 per doz. and 
ribby sheep $8.75 per doz., Chicago. 
New York market quoted $7.75@8.00 
per doz., straight run of packer lambs. 
Big packer wool lambs $3.50 per cwt. 
live lamb paid at Chicago, and $2.00 
per cwt. for California spring lambs. 

PIGSKINS—No. 1 pigskin strips last 
sold at 8c, and freely offered. Gelatine 
stocks quoted 5c last paid for fresh 
frozen, 4%c for salted. 


New York. 

PACKER HIDES—Market inactive, 
all packers having sold up to May first 
previously. However, market being 
quoted nominally on basis of western 
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market, following the decline, or 14%4c 
for native steers, 13%c for butt brands 
and 18¢ for Colorados. Last trading 
in native bulls was at 10%c. 

COUNTRY HIDES — Market dull, 
with buyers showing little-interest fol- 
lowing the easier market on packer 
hides. However, dealers feel that pres- 
ent prices are low and are not disposed 
to press offerings on the market. Good 
25/45 lb. extremes quoted nominally 
14c, with 14%c asked. Buff weights 
offered at 12c, buyers’ ideas not over 
lite. 

CALFSKINS—City calfskin. market 
weak and lower. The 5-7’s are offered 
at $1.90, 7-9’s at $2.30; some 9-12’s re- 
ported sold early at $2.90. Last trad- 
ing in 12/17 veal kips was at $3.25. 

a 
CHICAGO HIDE MOVEMENT. 

Receipts of hides at Chicago for the 
week ended May 4, 1929, were 5,032,000 
lbs.; previous week, 3,579,000 lbs.; 
same week last year, 3,402,000 lbs.; 
from January 1 to May 4 this year, 
70,237,000 Ibs.; same period a year ago, 
87,619,000 Ibs. 

Shipments of hides from Chicago for 
the week ended May 4, 1929, were 
4,151,000 Ibs.; previous week, 3,698,000 
Ibs.; same week last year, 4,108,000 
lbs.; from January 1 to May 4 this 
year, - 77,692,000 lIbs.; same period a 
year ago, 87,931,000 Ibs. 

—omendlitticn 

CHICAGO HIDE QUOTATIONS. 

Quotations on hides at Chicago for 
the week ended May 10, 1929, with com- 
parisons, are reported as follows: 

PACKER HIDES. 


Week ended Prev. 
May 10,’29. week. 


Spr. nat. strs.16 @16%4n @17% 
- hat. 


er 14 @14% @15 25 
Hvy. Tex. strs. @18% @14 
Hyvy. butt brnd’d 

@13% @14 


strs. 
Hvy. Col.strs. @13 
strs. 13% 


Ex-light Tex. 

@ 
Brnd’d cows. @13% 
Hvy. nat. cows @13% 
Lt. nat. cows.14 1 


@14 
Nat. bulls... 94@10n 
Brnd’d bulls. 8%@ 9n 
@21 


Cor. week, 
1928. 
@28 


2514 
2414 


24 
es" 


Calfskins ... 
Kips, nat.... @19 
Kips, ov-wt.. @l17 
Kips, brnd’d. @15 15 
, reg..1.40@1.50n 1.50@1.60 

Slunks, hris.50 @55n @55 

Light native, butt branded and Colorado steers 
lc per lb. less than heavies. 


CITY AND SMALL PACKERS. 
Nat. all-wts. @14 @15 @25 
Branded .... @13% @14 241% 
Nat. bulls .. 94@10n @10 20 2in 
Brnd’d bulls. 84@ 9n @9 
Calfskins ...18 @19n 19b @2lax 
Kips 17 @17%n 174%@18n 
Slunks, 1.25 @1.2 
Slunks, hris.. @35 35 @40 


COUNTRY HIDRBS. 
Hvy. strs. ..104%@11 @11 
Hvy. cows ..104%@11 @l1 
Buffs 114%@12 12 @12% 
Extremes ...1834@4% 14 @14% 2 
é @ 8%n 8b@ 9ax 


Seer 
Calfskins ... @1iin 
Kips @1l4n 
Light calf ..90 @1.00 1.00@1.10~ 
Deacons ....90 @1.00 1.00@1.10 
Slunks, reg..50 @60 50 @65 
Slunks, hris..15 @20 15 @25 
Horsehides ew 2 4.50@5.50 7.50@8.50 
Hogskins ....60 70 60 @70 75 @8 
SHEEPSKINS. 
lambs. .1.90@2.40 2.00@2.50 

Sml. pkr. 

lambs ..... 1.75@2.25 1.75@2.25 


Pkr. shearlgs.1.05@1.30 1.05@1.30 
Dry pelts ...18 @20 18 @20 


Pkr. 3.50@4.00 . 


8.50@4.00 


1.25@1.30 
30 @32 


Reports of hide stocks on page 51. 
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Live Stock Markets 


CHICAGO 


(Reported hy U. S. Bureau of Agricultural 
Economics. ) 


Chicago, May 9, 1929. 

CATTLE—Compared with week ago, 
yearlings are steady to strong; fed 
steers, strong to 25c or more higher; 
better grade fat cows, 25c higher, in- 
stances 50c or more up on kosher 
kinds; butcher heifers, fully steady; 
cutters and bulls, 25@50c lower; veal- 
ers, $1.50@2.00 lower. Week’s ex- 
treme top of $15.00 paid for steers scal- 
ing 1,111@1,467 lbs. Week’s runs were 
smaller than week ago, but liberal pro- 
portion of crop comprised strongweight 
steers, making beef tonnage supply 
comparatively large. Numerous loads 
in run scaled 1,500@1,700 Ibs. these 
selling mostly at $13.50@14.35; 840-lb. 
mixed yearlings, up to $14.90; 700-Ib. 
heifer yearlings, to $14.75; numerous 
light heifers, $14.00@14.50; low-priced 
steers and yearlings were plainer than 
last week, making more sales below 
$13.00. Such kinds, however, no lower 
for week, and not much to killers be- 
low $12.75; bulk, $13.25@14.25; most 
beef cows, $9.25@11.00; heavy koshers, 
up to $12.25; comparable heavy heif- 
ers, to $13.25. Most low cutters at close 
sold from $6.00@6.50; practical top, 
weighty sausage bulls, at close, $10.00, 
mostly $9.00@9.75. Light vealers, closed 
at $11.00@12.00; shipper kinds, $14.50 
@15.00. 


HOGS—Compared with week ago, 
hogs mostly 10@25c lower; bigweight 
butchers, as much as 40c lower. Under- 
tone of the trade was weak with big 
packers consistently bearish and buy- 
ing interests insistent on widening 
price range on both quality and weight 
basis. Today’s top, $11.70, paid for 
221-lb. weights; bulk of good and choice 
160@230-lb. weights, $11.35@11.60; 240 
@290-Ib. averages, $11.15@11.35; few 
loads of bigweight butchers, down to 
$10.75; desirable 130@150-lb. weights, 


$10.50@11.35; pigs, mostly $9.50@ 
10.50, choice sorts up to $10.85; bulk 
packing sows, $10.00@10.25, a few up 
to $10.40. 

SHEEP—Decreased marketable sup- 
ply was a supporting factor in the 
week’s late trade, but a draggy dressed 
lamb trade prevented material improve- 
ment. Compared with week ago, fat 
lambs are weak to 25c lower, plainer 
kinds, 50@75c off; fat ewes, $1.00@ 
1.50 lower. Week’s tops: Wooled lambs, 
$16.00; clipped, $14.85; California 
springers, $17.50; clipped ewes, $7.25. 
Bulks: Wooled lambs, $15.00@15.75; 
shorn, $14.00@14.75; springers, $17.00 
@17.50; clipped ewes, $6.50@7.00. 


fe 
KANSAS CITY 


Reported by U. 8S. Bureau of Agricultural 
estas m Economics. ) _ 


Kansas City, Kans., May 9, 1929. 

CATTLE — Lightweight fed steers 
and yearlings sold to best advantage 
and final prices are weak to 25c under 
last Thursday, while medium weight 
and heavy steers were dull and closed 
at 25@50c lower rates. Light mixed 
yearlings and fed heifers are mostly 
15@25c lower, while slaughter cows 
are steady to weak. Choice mixed 
yearlings established a new top for the 
year on the class at $14.85. Best me- 
dium weights brought $14.50, while 
heavy mature beeves went at $14.25. 
Bulk of the fed offerings cleared from 
$12.50@14.00; bulls, weak to 25c off; 
vealers, $1.00@1.50 lower, the late top, 
$13.50. 


HOGS—A very irregular trade fea- 
tured the hog market and final prices 
are generally 25@35c lower than a 
week ago on all grades and weights. 
Shippers paid up to $10.90 for choice 
offerings on Thursday’s session, while 
the packer top rested at $10.75. Ship- 
ping demand has been broad all week, 
but local killers have displayed very 
little interest in the fresh arrivals. 
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Packing grades are around 10c lower 
selling at $9.75 down. : 
SHEEP—Some reaction in fall lambs 
was in evidence on late days, and g 
part of the recent loss was regained, 
Closing prices on fed lambs are about 
steady with a week ago, while Spring- 
ers are 15@25c lower. At the close, 
choice Arizona springers sold at $16.99: 
best woolskins, $15.40; clippers, $14.15 
Mature classes ruled dull at uney 
$1.00@1.50 lower. Desirable shor 
ewes held, to sell at $7.00 on the close, 
————— 


OMAHA 


















ewes ear 








(Reported by U. 8S. Bureau of Agricul 
Economics. ) _— 


Omaha, May 9, 1929, 

HOGS—The demand in general has 
lacked breadth, and despite a curtail 
ment in receipts the trend in values 
for the period has been downward, 
Comparisons Thursday with Thur 
show a net loss of around 25c on 
classes. Thursday’s top, $10.85, was 
paid for sorted 210@230-lb. butchers, 
Packing sows and stags, $9.50@9.75. 

CATTLE—Fed steers and yearli 
are moderately uneven for the 
yearlings and light steers holding 
steady, while medium weights and 
weighty steers are closing weak to 2c 
lower, better grades off most. Heifers 
held about steady and cows closed the 
week strong. Bulls held about steady 
and veals declined $2.00@3.00, with 
practical top at $13.50; selected lots to 
independents, $14.00@15.00. Choice 
weighty steers earned $14.00; medium 
weights, $14.25; mixed yearlings, 
$14.50; yearling steers, 1,0338-lb., $14.60; 
light heifers, up to $14.20. 

SHEEP—Market on fat lambs has 
fluctuated within a very narrow mat 
gin, and comparisons Thursday with 
Thursday show values about steady, 
while matured sheep have been neg- 
lected and are fully $1.00 lower. Th 
current bulk of California spring lambs 
of good and choice grade ranges $16.0 
@16.75; top, $17.00, the medium dom 
to $14.75. Choice fed wooled lambs are 
clustered at $15.25, with strong weight 
clipped lambs $13.35@13.50; _ light 
clipped lambs, on up to $14.25, A 
spread of $6.00@6.75 is catching goo 
and choice shorn ewes; top, $7.00 

a 


ST. LOUIS 


(Reported by U. 8S. Bureau of Agricultural 
Economics. ) 


East St. Louis, Ill., May 9, 1929, 


CATTLE—Despite light receipts this 
week, steers, cows and medium 
sold generally steady, although somed 
the top cows and best sausage bulls at 
vanced 25c. Mixed yearling and heifer 
prices, under keen competition, rose 2 
@50c, with choice light kinds up mos. 
All cutters ruled weak to 25c lower 
with lightweight low cutters 50e @ 
more lower; vealers dropped 
Light and mediumweight steers claimél 
$14.25 as top, while best yeariili 
scored $14.00. Lightweight steers dim 
inated the run, $12.50@13.75 claim 
many. Top mixed yearlings register 
$15.00 and best heifers, $14.90, 
good to choice kinds largely $13.00 
14.65. Most cows cashed at $9.08 
10.50. with the best represented 
ing $12.00. Low cutters ranged itm 
$5.25@7.25; best medium bulls, $10 
a few $10.25. Vealers scored $15.00) 
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HOGS — Decreased shipments and 
lower eastern dressed prices more than 
balanced lighter receipts of hogs, prices 
dropping off 25@30c compared with a 
week ago; pigs and light lights, steady. 
Bulk of light and butcher hogs sold 
today at $11.15@11.30; top, early, 
$11.40; most packing sows, $9.75@9.90. 

SHEEP—Lamb prices dropped off 
%c during the week, sheep suffering a 
set-back of 50@75c. Most clipped 
lambs finished at $14.00@14.25, with 
$14.50 the week’s top. Odd lots spring 
lambs sold late at $16.50@17.50. Shorn 
ewes earned $5.50@7.00. 


re 
SIOUX CITY 


Reported by U. S. Bureau of Agricultural 
_ Economics. ) 


Sioux City, Ia., May 9, 1929. 

CATTLE—Late weakness more than 
offset early strength, and beef steers 
and yearlings ruled steady to 25c lower 
than last Thursday, with plain medium 
and heavy weight. beeves off most. 
few choice yearlings made $14.40; 
mixed yearlings reached $14.35, me- 
dium weight steers sold up to $14.25, 
and most steers and yearlings turned 
at $13.00@14.00. Heifers were little 
changed, while cows ruled steady to 
%e higher. Choice lightweight heifers 
topped at $14.40, and beef cows bulked 
at $9.50@10.75. Bulls and_ veals 
weakened, vealers topped late at $14.00, 
and medium bulls cashed largely at 
$9.00@9.50. 

HOGS—Slaughter classes ruled most- 
ly 25¢c lower. Choice 210@230-lb. 
weights topped at $10.85, and desirable 
180@280-lb. averages cashed largely at 
$10.50@10.75. Most 290@320-lb. butch- 
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ers cleared at $10.25@10.50, and ex- 
treme heavies ranged down to $10.00. 
Smooth packing sows and stags went at 
$9.50@9.75. 

SHEEP—Fat lambs finished about 
steady, but aged stock was 50c@$1.00 
lower. Fed western wooled lambs 
bulked at $15.00@15.25. Clipped kinds 
were scarce, best quoted around $14.25; 
good lots, $13.50@13.75. Fat shorn 
ewes topped at $7.00. 


snoimeillpiaisnaee 
ST. PAUL 


(Reperted by U. 8S. Bureau of Agricultural 
Economics. ) 


So. St. Paul, Minn., May 8, 1929. 

CATTLE—Opening advances in the 
cattle division were erased the two fol- 
lowing days, leaving values about in 
line with a week earlier. Choice year- 
lings reached $14.50, a new season’s 
peak, bulk of all weights selling at 
$12.50@18.75, cows continuing at $8.50 
@10.00, heifers from $10.00@11.50, and 
bulls at $9.50 down. Cutters held at 
$6.50@7.75, vealers breaking $2.00 or 
more and selling today at $12.50@13.00 
mostly, or the lowest since early April. 

HOGS—Uneven trends marked the 
hog trade, with the tendency in the 
main toward lower levels. Desirable 
160@240-lb. butchers showed little 
change at $10.65@10.75, light lights at 
$10.65 being around 20c lower, with 
heavy butchers down to $10.00, or 50c 
off. Sows sold largely at $9.00@9.25, 
or 25@50c lower. 

SHEEP—Lambs broke 50@75c, 77- to 
88-lb. clipped offerings recently selling 
at $14.00@14.25, while ewes, at $6.00@ 
7.00, are unevenly 75c@$1.00 lower. 








Order Buyers 


Union Stock Yards 







Hogs, Killing and Feed 


Union Stock Yards, South St. 
: Steck Yards National Bank. 
Write or wire us 






J. W. MURPHY CO. 


HOGS ONLY 
Utility and Cross Cyphers 
Reference any Omaha Bank 


BANGS & TERRY 


Bayers of Livestock 


Any Bank in Twin Cities 


Strictly Hog Order Buyers on 
Commission Only 


GOOGINS & WILLIAMS 


Long Distance Telephone Boulevard 9465 
Union Stock Yards, Chicago 


So. Omaha 


Omaha, Nebr. E. K. Corrigan 




























ing Pigs 
Paul, Minn. 


























ee 


Do you buy your Livestock 
through Recognized Pur- 
chasing Agents? 














aati 





The Commission is the Same—Why not Get the Best? 
Three A-1 Hog Buyers to Serve You 


Murphy Bros. & Company 
weutuesaean amarante 


Order Buyers of Live Stock 


McMurray—Johnston— Walker, Inc. 


Indianapolis 
Indiana 


R. R. Lewis Co. 


Hogs 
Union Stock Yards, So. St. Paul, Minn. 
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RECEIPTS AT CHIEF CENTERS. 

Combined receipts of cattle, hogs and 
sheep at principal markets, week ended 
May 4, 1929, with comparisons: 


At 20 markets: Cattle.* Hogs. Sheep. 
Week ended May 4....219,000 624,000 341,000 
Previous week ....... 222,000 612,000 310,000 
TG on ccqusessscciecos 254,000 590,000 289,000 
1927... cc cccececsececeezst,000 612,000 229,000 
WEBB, « ceccccccccveccecs 263,000 590,000 279,000 
FUME eccectheedtainetene 225,000 657,000 267,000 

At 11 markets: Hogs. 
Week ended May Geccccccccccccvccccscece 534,000 
PEOCIIES WOK cc ceoseccctcssveccvnccdeens 520,000 
Mice i vcccccncccssccesesscesopecetseacsad 501,000 
Tey v:6daccccvcnsaqactectcccedeccvesensuse 533, 
WB cccceccvcccccscccepecseeseccectegeces 517,000 
BE a ae Wann dé deca creceubeacdees Seawsiten 586,000 

At 7 markets: Cattle.* Hogs. Sheep. 
Week ended May 4....154,000 460,000 249,000 
Previous week ....... 142,000 443,000 218, 

a Ee eer 179,000 424,000 205,000 
OS er pre 163,000 457,000 168, 
DU ihe b eo ckcbecteven 207,000 ,000 194,000 
ME Ssicatdsdnveoswisue 171,000 504,000 185,000 

*Calves at Omaha, St. Louis and St. Joseph 


counted as cattle previous to 1927. 
> 


U. S. INSPECTED HOG KILL. 


Hogs slaughtered under federal in- 
spection at seven centers during the 
week ended Friday, May 3, 1929, with 


comparisons: 

Wk. ended Prev. Cor. wk., 

May 3. week. 1928. 
Chjcago ....sesceeseeee 134,920 118,205 114,948 

Kansas City, Kans...... 69,080 55,267 66,5 
MB ccccescccceccess 44,087 51,504 42,208 
ae” Ee 454 ,508 51,525 
Blows Oy seve vices cies 29,408 42,126 27,990 
eet WE: ev excndncses ue 2,348 41,300 39,622 
New York City......... 31,484 33,270 33,159 





*Includes East St. Louis, Ill. 
—_@— 


All restrictions on the importation 
into Portugal of lard, edible oils and 
livestock have been removed by a de- 
cree dated February 23, 1929. 


Exclusive Hog Order Buyer 


Operating on Three Markets 


Kansas City So. St. Joseph 
Karl N. Soeder R. G. Symon 


Write—’Phone—Wire 


Union Steck Yards, CHICAGO 
















Ft. Wayne 
Indiana 


Buyers Only 
Cattle 
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THURSDAY, MAY 9, 1929. 
Cattle. 


TUESDAY, MAY 7, 1929. 
Cattle. Hogs. 


RECEIPTS AT CENTERS 


SATURDAY, MAY 4, 1929. 
Cattle. 


Sheep. 
11,000 
12,000 


Hogs. 
Chicago 16,000 


Hogs. Kansas City 


4,000 
2,000 
5,500 


Indianapolis 
Pittsburgh .... 
Cincinnati 
Buffalo 
Cleveland 
Nashville 


MONDAY, MAY 6, 1929. 
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Omaha 


St. Joseph ............ 


Sioux City 
St. Paul 
Oklahoma City 
Fort Worth 
Milwaukee 
Denver 
Louisville 
Wichita 
Indianapolis 
Pittsburgh 
Cincinnati 
Buffalo 
Cleveland 
Nashville . 
DEEOMBD cccccccccccces 


WEDNESDAY, MAY 8, 
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100 
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LIVESTOCK PRICES AT LEADING MARKETS. 
Following are livestock prices at five leading Western markets on Thursday, 
May 9, 1929, as reported to THE NATIONAL PROVISIONER by direct wire of the 
U. S. Bureau of Agricultural Economics: 


Hogs (Soft or oily hogs and roast- 
ing pigs excluded): 
Hvy. wt. (250-350 Ibs.) med-ch. $10.65 
Med. wt. (200-250 Ibs.) med-ch.. 10.75: 
Lt. wt. (160-200 Ibs.) com-ch.... 10. 
Lt. It. (180-160 Ibs.) com-ch.... 10.00 
Packing sows, smooth and rough 9.65 
Sltr. pigs (130 Ibs. down) med-ch 9.25@ 
Av. cost & wt., Wed. (pigs excl.) 11.07-2: 
Slaughter Cattle and Calves: 
STEERS (1,500 LBS. UP): 
Good-ch 


(1,300-1,500 LBS.) : 


OCC e eee eeeeeeeeeeeees 


STEERS 
Choice 14.25) 
13. 


i340 
isso 


12.50@ 
10.75@ 


STEERS (1,100-1,300 LBS.): 
STEERS (950-1,100 LBS.): 
Choice 


POPC e eee eeeeeeeteseee 


STEERS (FED CALVES AND 
YBEARLINGS 750-950 LBS.): 
Good 


Se eRe eee eeeeeseeseeeeeee 


14.25: 
13.7 
, HEIFERS (850 LBS. DOWN): 
HELFERS (850 LBS. UP): 
Medium 
COWS: 
Choi 


CO ccc eccceecesesecccssees 


Low cutter and cutter........ 


BULLS (YBARLINGS EXC.): 
Cutter-med. 


CALVES (500 LBS. DOWN): 
Medium-ch. 
Cull-common ........... 
~ VEALERS (MILK-FED): 
Medium .... 
Cull-common ... oe 


SLAUGHTER SHEEP & LAMBS: 
Lambs (84 Ibs. down) good-ch. 
Lambs (92 lbs. down) med.... 12.50@ 
Lambs (all weights) cull-com. 10.00@ 
Yearling wethers (110 Ibs. 

down) medium-choice . 
Ewes (120 lbs. down) med-ch. 
Ewes (120-150 Ibs.) med-ch.. 

- Bwes (all weights) cull-com. . 


eee ewww esereseeee 


9.50@ 
5.75) 
5.75 
2.50@ 


14.00@14.75 
13.00@14.00 
50@13.00 


11.35 $11. 11.30 $ 9. 
11.60 11.10@11.40 10. 
11.60 10.75@11.40 9.7 
11 10.50@11.35 9. 
10.40 9.50@10.00 
10.85 9.00@10.75 

54 1b. 11.27-212 Ib. 


10. 
10.75 
10.40 


13.40@14.65 


14.90 


13.75@14.50 
14.25 ¢ 


12.75@13.75 


13.50@14.00 
12.75@13.50 


13.60 
12.75 


14.60 


15.00 
14.25 13.60 


13.75@14.75 
18. 14.00 


15.00 


14.00@15.00 
14.40 $ 


13.75@14.60 
13.25@14.00 


13.00@13.75 


12.00@13.25 
9.75@12.25 


13.00 


13.50 12. 
12.75 9.75@12.00 


15.00 
14.50 


8 
® 


13.75@14.75 
13. 13.75 


ae 
Re 


13.25@14.00 
12. 13.25 
9. 12.00 


S38 83 85 8385 883 88 & 


Com oH 


11.50@13.75 
10.75@13.00 
9.00@12.00 
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13. 
12. 
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= 
Sand Hoe 


75 


12.50 


13.00 
7.00 


5. 


& 
© © 


12, 


Hage & 
585 


CHICAGO. E.S8T.LOUIS. OMAHA. KANS. CITY. ST. PAUL. 
10.75 ny 


10.75 $10.15@10.90 


10. 
10. 
8.50@ 9.75 9.25@ 9.75 
9. 10.60 10.75@11.00 
10.62-227 Ib. 10.87-234 Ibs. 


ee eeeeeree eee seeeres 


13.35@14.25 
12.50@13.35 


13. 14.15 
12.65@13.25 


13.85@14.35 
12.75 


18.25@14.40 
13.60 12. 
13.75@14.65 
12.75@13.75 


we? tre 
9.25@11.75 


14. 14.75 
13.00@14.00 


13.60@14.75 
13.00@13.75 


11.75@13.00 
9.50@11.75 


13.75@14.75 
13.00@13.75 


13.00 
11.75 
8.75 


14.25 
13.25 
12.00 


13.25@14.40 
12, 13.25 
8. 12.00 


11.75@13.75 
10.75@13.00 
9.25@11.75 
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Fort Worth 
Milwaukee 
Denver 
Louisville 
Wichita 
Indianapolis 
Pittsburgh 
Cincinnati 
Buffalo 
Cleveland 
Nashville 
Toronto 
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Chicago ..... 
Kansas City 


St. Louis . 
St. Joseph 
Sioux City .. 


SSE8E888 
B sbeebs 


H+ oncom So on ente 


Milwaukee .. 
Denver ... 
Wichita .. 
Indianapolis 
Pittsburgh 
Cincinnati 
Buffalo 100 
Cleveland .......... 100 


iene 
SLAUGHTER REPORTS 


Special reports to The National Provisioner 
showing livestock slaughtered at 15 centers for 
the week ended May 4, 1929, with comparisons; 


CATTLE. 
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Wichita (incl. 
Fort Worth 
Philadelphia 
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New York & Jersey City. 
Oklahoma City 
Cincinnati 
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Philadelphia 

Indianapolis ............ 

Boston ...... 10,063 
New York & Jersey City. 46,137 
Oklahoma City 10,245 
Cincinnati F 
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BUFFALO LIVESTOCK IN APRIL 
The receipts and disposition of live- 
stock at Buffalo,\N. Y., during Aptih 
1929, were as follows: 
Cattle. Calves. 
Receipts ........18,562 20,355 
~ 23,697 - 


Shipments .. - 5,041 . 
Local slaughter... 9,583 6,920 
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Hammond Ce 
fab, McNeill & Libby.. 
cking Co., 7,241 hogs; Independent 

Lanham 


. > Boyd, 
1,783 hogs; Western Packing & Provision 
1,614 hogs; Agar Packing Co., 5,010 hogs; others, 
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PACKERS’ PURCHASES 


livestock by packers at principal 
the week ended Saturday, 
comparisons, are reported 


as follows: 














aaa calves, 17,837; 


Cattle. Calves. Hogs. Sheep. 


- 2,148 1,209 3,384 

2,842 908 2,166 

637 eee eee 

jp cccces 2,487 776 906 
avecee 3,427 921 12,476 

. ccecce 4,019 749 2,892 








8ST. LOUIS. 
Cattle. Calves. Hogs. 
oe ee J 2,480 
8,859 4,152 
900 1,177 
7,245 
108 1,870 
1,609 11,454 





8,132 28,328 




































seevcccccccs 10,989 718 37,707 
OKLAHOMA CITY. 


Cattle. Calves. Hogs. 






RiENbess 554% OF sane 





WICHITA. 

Cattle. Calves. Hogs. 
706 268 «464,718 

495 29 «63,818 

Aue: view 281 

. Oo.. 18 cece coee 

BBC arch wees 








DENVER. 


Cattle. Calves. Hogs. Sheep. 
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Mon., A 20... 
Tues., rt 30... 8, 


Cattle. 
tao Pkg. om 1,955 
. B. Co.. 36 














882 
26 
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Mon., April 29.. 
Tues., April 30. 


W. G. ne 
A. Sander Pkg. Co.. 
J. Schlachter’s Sons 
I. & ea Schroth Co. 


San he Senne. 
Forei 














Total 1,823 17,183 626 
Pe including 839 cattle aa "3084 hogs bought 


RECAPITULATION. 
Recapitulation of packers’ purchases by 
for week ended May 4, 1929, with comparisons: 















































Total 1,878 292 8812 1,696 
Not including 11,363 hogs bought direct. 




















CHICAGO LIVESTOCK 
Statistics of livestock at the Chicago Union 


Stock Yards for current and comparative periods 
are reported as follows: 


RECEIPTS. 














SHIPMENTS. 
Cattle. 


- 5,114 
-- 1,910 





seeeee 


eeeeee 


This week ...... 12,567 
Previous week oa 
Year ago -16,234 

Two years ago..17,556 


WEEKLY AVERAGE PRICH OF LIVESTOCK. 
Hogs. Sheep. Lambs. 


Week ended ghee —s 2 $ 8.10 
—— week ... 11.50 9.10 





Cattle. 





Av. 1924-1928 ....$10.55 


SUPPLIES FOR CHICAGO 


Net supply of cattle, hogs and sh for pack- 
ers at the Chicago Stock Yards: sai 


*Week ended May 4.. 


Previous week .......... 82, 
1928 





eee eee eee eee eee ee ey 


*Saturday, May 4, estimated. 
HOG RECEIPTS, WHIGHTS, PRICES. 


Receipts, average weight and Aaa and average 
price of hogs, with comparisons 


No. Avg. ——Prices—— 
Top. 





*Week ended May 4..144,900 
a WOE ccccos 128,440 


5 yr. av., 1924-1928.139,000 239 $11.00 
*Receipts and average weights estimated. 
CHIOAGO HOG SLAUGHTERS. 


Hogs slaughtered at 







— eee 


venues livestock prices on opposite page.) 
—_o—_- 


CHICAGO HOG SUPPLIES. 


Supplies of hogs purchased by Chi- 
cago packers and shippers during the 
week ended Thursday, May 9, 1929, 


were as follows: 


Packers’ purchases .........++. 
Direct to packers........+++s0++ 


Shippers’ purchases 











BEREBES f° 





Chicago under federa] in- 
— for week ended May 8, 1929, with com- 


Week reamed WOOD. 0 vi cnoviins 5n5e0 eee Kaenn 
Previous week .......ccesee. 
ME OE a conte cut icedeues 








Total supplies.............+++ 
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“3.C” Calcium Chloride a 


The Superior Refrigerant ate 


by the C 
Because of its lower freezing point, and the fact that it guar- Corp. 


antees a free-flowing, non-corrosive brine medium, Calcium nade 


Chloride is preferred in the majority of refrigerating plants today. capital st 
The time and money it saves in eliminating repairs to clogged gg 
pipes more than offsets its slightly higher first cost. The Ki: 
“3.C” Flake 77%-80% Cal- “3-C” Calcium Chloride has become the universal favorite be- lead 


cium Chloride is packed in cause of its uniform, high quality. plant cap: 
Bids fo: 


handy 100-lb. bags and in Write today for complete information on the efficiency of “3-C” age plant 


400-lb. steel drums. Calcium Chloride in the refrigerating system. ome | 
“3-C” Solid 73%-75% Cal- ‘ The Co 
The Columbia Products Co, § °°" 


cium Chloride is packed in 
drums containing 650 Ibs. Barberton - - Ohio oa of 
prese 


Nickel Pla 
ey. Pr 
shortly it 
THE COLUMBIA PRODUCTS CO., $5,000,000 


“3-C” Calcium Chloride is manufactured by Barberton, Ohio The Cer 
. . canta . Please send complete informati: bout th “ 
the Columbia Chemical Division, Pittsburgh Co LUMBIA Calchams Chlecide for Refvl renting he use of “$-0" B of Los Al 


Plate Glass Company in their plants at Bar- . veloped by 
berton and sold exclusively by The Columbia CALCIUM: aged 
Products Company and their distributors. CH LORIDE ..P.- room aaaal 
17-80% provement 

H. Keefe : 
The Che; 
been incor 
capitalizati 
Magee, Inc 



































A Positive Power Saver | a 
The A GoOoD , — 


| Conner _. 
Automatic COOLER : start us o 
° hundreds < 


| Ammonia DOOR year, Wit 


Purger dustry our 
| is the most ef- IS MADE ; give . 
| fective NON- : : 
CONDENSA- BETTER Ca af 
BLE GAS SEP- : eal 
ARATOR on the , 
market. ; 7. 
— : . 
Its  perform- =, 1929, and v, 
ance is unap- ea ag dealers 
proached by any e U.S. I 
other make. 














The price is 

consistent with 

Patented 1927 the cost of manu- 
facture. 


Made in Four Si nf 
iaesas secon Wirfs PATENTED 


WRITE FOR DETAILED INFORMATION 


THE CONNER PURGER Co. | |AIRTITE’ GASKET 


30 CHURCH ST. NEW YORK E. J. Wirfs Organization, Inc., 113 S. 17th St., St. Louis, Me 





























Yay 11, 1929. 


THE NATIONAL PROVISIONER 


Ice and Refrigeration 


REFRIGERATION NOTES. 


The Repp Ice & Cold Storage Co., 
Glassboro, N. J., has been purchased 
by the Central Atlantic States Service 
Corp. 

The Superior Ice & Storage Co. has 
been incorporated at Harrisburg, Pa., 
capital stock $50,000, by Jacob G. Ald- 
inger, Samuel H. Sheffer and Elsie E. 
Sheffer. 

The Kirker Ice & Cold Storage Co., 
los Angeles, Calif., is making altera- 
tis and additions to increase present 
plant capacity. 

Bids for construction of a cold stor- 
age plant are being received by Ernest 
Gribble, manager of the Port of 
Olympia, Olympia, Wash. 

The Columbia Ice & Cold Storage 
Co, Wenatchee, Wash., has awarded 
contracts for two new storage build- 
ings, to cost approximately $65,000. 

Representatives of the Erie and 
Nickel Plate railroads and the Buffalo, 
N. Y., Produce Exchange will confer 
shortly in regard to the proposed 
$5,000,000 produce terminal. 

The Central Manufacturing District 
of Los Angeles, Calif., originally de- 
veloped by Chicago and eastern capi- 
tal-interests associated with the 
United States Cold Storage Corp., has 
been purchased by the Western Im- 
provement Co. of Chicago, of which J. 
H. Keefe is president. 

The Cheswold Cold Storage Corp. has 
been incorporated at Cheswold, Dela., 
capitalization $100,000, by Hartley B. 
Magee, Inc., of Dover, Dela. 

tte 
PACKER TRADE PRACTICES. 
(Continued from page 27.) 
voluntary. With the proper coopera- 
tion, our trade practice conference will 
start us on the road to saving many 

hundreds of thousands of dollars a 
year. With the betterment of the in- 
dustry our goal, we should not fail to 
give this movement our full support.” 

Speakers at the Meeting. 

At the meeting of the commission 

there will be both a morning and after- 


noon session. Luncheon will be served 
between the two sessions. 

At the morning session one of the 
speakers will be Dr. Hugh P. Baker, 
manager of the Trade Relations De- 
partment of the Chamber of Commerce 
of the United States. Mr. North 
Storms, secretary of the National Glass 
Distributors’ Association, has also been 
invited. Both of these men are familiar 
with the subject and will .give the 
benefit of their experience. 

or 


SPICE TRADE PRACTICE PLANS. 


A trade practice conference of the 
grinders’ and packers’ section of the 
spice industry has been authorized by 
the Federal Trade Commission, and will 
be held in New York City on May 9. 
The conference, it is stated, has as its 
main objective the elimination of “slack 
filling” of containers used for these 
products. This section of the spice in- 
dustry is engaged in grinding and pack- 
ing black pepper, cinnamon, ginger, all- 
spice, nutmeg, cloves and peppers. The 
group applying for the conference pre- 
pares for the market approximately 85 
per cent of the spices ground and dis- 
tributed in this country. 


<oioteliper ine 
COMMERCE CHAMBER ELECTS. 


The board of directors of the Cham- 
ber of Commerce of the United States, 
at the conclusion of the Chamber’s sev- 
enteenth annual meeting last week 
elected the following officers for the 
coming year: 

Chairman—Julius H. Barnes, of New 
York City. 

President—William Butterworth, of 
Moline, Ill. (re-elected) 

Vice Presidents: North Eastern 
States—Alfred J. Brosseau, New York 
(re-elected); South Eastern States— 
Robert R. Ellis, Memphis, Tenn. (re- 
elected); North Central States—W. 
Rufus Abbott, Chicago; North Western 
States — Postponed; South Western 
States—Charles W. Lonsdale, Kansas 
City, Mo.; Western Division—Paul 
Shoup, San Francisco (re-elected). 

Treasurer—John Joy Edson, Wash- 








STOCKS AND DISTRIBUTION OF HIDES AND SKINS. 
Stocks of the principal hides and skins at the end of March and February, 
1929, and with comparisons, based on reports received from 4,315 manufacturers 
and dealers, and stocks disposed of during the former month, are reported by 


the U. S 


*Represents deliveries by packers, 


ar., eb., 
1929. 1929. 
MOE TIMOR, sk. cascade cocbcceicen 3,708,124 


. Department of Commerce as follows: 


Stocks on hand or in transit Deliveries 
Mar. durin; 


’ ‘4 
1928. Mar., 1929.* 


8,831,994 8,539,180 1,235,618 

2,505,461 2,358,949 967,503 
935,255 754,560 
391,278 


425,671 
25,909 
2,755,951 


69,858 


193,640 
143,701 
164,344 
31,246 
7,362,756 
462,760 
6,883,322 
67,728 
228,772 
192,085 
98,700 


137, 
861,343 672,057 


butchers, dealers and importers. 


ington, D. C. (re-elected for 1929). 

The re-election of President Butter- 
worth was the result of a unanimous 
demand from all directions, and is a 
tribute to one of the most constructive 
leaders the Chamber has had. It gives 
encouragement for further progress 
during the coming year of the sort 
which has made Mr. Butterworth’s term 
remarkable. 

Mr. Barnes, the new chairman, is a 
former president of the Chamber. He 
was named chairman to succeed Joseph 
H. Defrees, of Chicago, who died dur- 
ing the year. 


or 


Watch the “Wanted” page of THE 
NATIONAL PROVISIONER for bargains 
and business opportunities. 








Refrigerating Unit 


What better use 
could be made of a 
space 3’-8” long by 
18” wide than to in- 
stall an automatic 
Frick Refrigerating 
Unit? 


Distributors 
everywhere. Bul- 
letins free on re- 
quest. Write now to 
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| F.C. ROGERS 


BROKER 
Provisions 


Philadelphia Office 
Ninth & Noble Streets 


New York Office 
New York Produce Exchange 
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tL Give Each Order Their 
Personal Attention 


Cash Provisions -Beef “Etc 
future Provisions - Grain « Cotton 


6889 Members Chicago Board of Trade 


Daily Price List Sent on Request 
















J.C.Wood & Co. 
































Packing House Products 
Oldest Brokers in Our Line 


Tenkage, ’ — yk Troe tal 

r 
Carcass te 8. een Pork 
Beef— Lard—Cured Pork 


Boneless 
Quick Eoliable 6: Service Guaranteed 


Seven Phones 175 W. Jackson Bivd. 
All Working CHICAGO 
Wabash 2604-5-6-7-8 




















105 W. Adams Street =——-_ BROKERS “chicago 


— 











Ws, ‘S faa ke & Company, Fu 


pian: Importers and Sanevtese for the 
Pacific Coast M 
Provisions, Fats, Oils and all By-Products 


SEATTLE, WASH. All Codes PORTLAND, ORE. 

















me ———el 
— 








JOHN H. BURNS CO., Broker 
Export Packing House Products Domestic 
407 Produce Exchange, New York City 
Member New York Produce Exchange 
Cable Add “Jonburns” 


Coase Cross, ae Pate. agg ome ae) yo (een Be.) 













H. C. GARDNER ¥F. A. LINDBERG 


GARDNER & LINDBERG 
ENGINEEES 
Mechanical, Electrical, Architectural 
SPECIALTIES, Packing Plants, Cold Storage, Manufacturing 
Plants, Power Installations, Investigations 
1134 Marquette Bldg. 

















H. PETER HENSCHIEN 


Architect 


1637 Prairie Ave., Chicago, Ill. 
PACKING PLANTS AND COLD STORAGE CONSTRUCTION 














7 ee 





ILE 





W. P. Battle & Co. 
Cotton Seed Products 


57 and 58 PORTER BLDG. 














Memphis Tenn. 




















Cold Storage Installation 


All Kinds of Refrigerator Construction 


JOHN R. LIVEZEY 
























GEO. H. JACKLE 


Broker 


Tankage, Blood, Bones, mg Bonemeal, 
Hoof and Horn M 





















































On request, our complete pro- 
vision, fresh meat, packing- 
house products, tallow and 
grease daily mar aes eee 
sheets will be mailed to any 
member of the trade free of 
charge; also our periodical 
market reports. 


Glenwood Avenue, West 22nd St., Philadelphia, Pa. 
526-530 St. Paul St., Baltimore, mA. 40 Rector St. oF is York City 
oon Woodward Bidg., Washington, D. eT 
——| 

Main Office Branch Offices 

148 State St. 

140 W. Van Buren St. . 

Soe 5G Joms COMPANY sosici itis 

rae PROVISION BROKERS vee oe 
BALTIMORE, MD. 




















We specialize in taking care 
of the requirements of buyers 
located all over the United 
States and Canada. Offerings 
telegraphed promptly on re | 
ceipt of inquiries. 
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Chicago Section 


H. L. MacWilliams, sales manager, 
Dold Packing Co., Omaha Neb., spent 
a few days in the city this week. 


A. C. Sinclair, vice-president of T. 
M. Sinclair & Co., Ltd., Cedar Rapids, 
la, packers, was in the city on Thurs- 
day. 


Isaac Powers, vice-president of the 
Home Packing & Provision Co., Terre 
Haute, Ind., was a visitor in Chicago 
several days ago. 


Jay C. Hormel, vice-president of 
Geo. A. Hormel & Co., Austin, Minn., 
dropped into the city earlier in the 
week for a day or so. 


John W. Hall, the well-known Chi- 
cago broker, has returned to his desk 
after spending several days in the hos- 
pital following a minor operation. 


Packers’ purchases of livestock at 
Chicago for the first four days of this 
week totaled 20,413 cattle, 14,679 
calves, 45,548 hogs and 36,526 sheep. 


H. J. Koenig, assistant general su- 
perintendent of Armour and Company, 
Chicago, has been out of town the past 
week visiting Armour plants through- 
out the West. 


R. W. Howes, head of Swift & Com- 
pany’s sausage and casings depart- 
ments, sails from New York on May 14 
with Mrs. Howes, on the S. S. Reliance, 
for an extended trip abroad. 


Provision shipments from Chicago 
for the week ended May 4, 1929, with 
comparisons, were as follows: ‘ i 

Or. WK., 


Last wk. Prev. wk. 1928. 


Cured meats, Ibs. .18,929,000 19,844,000 17,565,000 
Fresh meats, Ibs. .37,709,000 39,568,000 37,308,000 
| ee 7,016,000 7,269,000 8,019,000 


8. C. Frazee, general superintendent 
of Wilson & Co., Chicago, who has been 
convalescing for the past six or seven 
weeks following an operation for ap- 
pendicitis, now is back on the job once 
more. While on a trip through south- 
ern Mississippi he was taken suddenly 
ill at Natchez on March 18. 


A. T. Nancarrow; associated with and 
son of the president of the Gippsland 
Cooperative Bacon Curing Co., Dande- 
nong, Victoria, Australia, has been in 
the city the past week. Mr. Nancar- 
tow is in the United States on a com- 
bined business and pleasure trip, and 
18 visiting a number of American meat 
packing plants. 


E. C. Merritt, until recently general 
manager of the St. Louis Independent 
acking Co., St. Louis, Mo., was in 
uicago this week calling on his many 
friends in the packing industry. Mr. 
Merritt, who has been ill for some time, 
Just returned from Corpus Christi, 
€xas, where he has been spending the 
Winter recovering his health. It is a 
pleasure to report that he is now great- 
Y improved, 


Garfield T. McClean has been ap- 
pointed general manager of the Chica- 


go plant of Armour and Company, ac- 
cording to an announcement made re- 
cently by vice-president Willard C. 
White. Mr. McClean is well known in 
the industry, having been associated 
with meat packing for the past 28 
years, practically all of the time in 
the vicinity of the Chicago Union 
Stock Yards. 


R. W. Trotter, better known as “Bill” 
Trotter to the meat packing industry 
in many parts of the country, became 
associated with the provision brokerage 
firm of Lee & Waldron, Chicago, on 
May 1. Until just recently he was 
connected with the Illinois Meat Co., 
Chicago, prior to which time he was a 
well-known figure with Boyd, Lunham 
& Co., Chicago packers. His many 
friends wish him well in his new asso- 
ciation. 


a on 


SELLING MEATS BY AIRPLANE. 


It has been predicted a number of 
times that meats would at some future 
date be sold and delivered by airplane. 
However, R. L. Lollar, salesman for 
John Morrell & Co. of Ottumwa, Ia., 
at Tuscaloosa, Ala., has rather antici- 
pated events. Heavy floods in that sec- 
tion of the country recently made it 
impossible for him to cover his route 
by either automobile or train. Accord- 
ingly, Mr. Lollar promtply took to the 
air and covered part of his territory 
by plane. 

a 


PACKER STOCK QUOTATIONS. 


The price ranges of the listed stocks 
of packers, leather companies, chain 
stores and food manufacturers on May 
8, 1929, or nearest previous date, to- 
gether with the number of shares dealt 
in during the week and the closing 
prices on May 4, or nearest previous 
day, were as follows: 


Sales. High. Low. — Close.— 
Wk. ended May May 
May 8. —May 8.— 8. i. 
Allied nee. 500 .75 15 15 | 
pe AS. | re eee eee 
Amal, Leath 400 656 65% 656 6 
Do Pfd. pea) dda Ceeae: age ee 
Am. H. & 1,400 8% 8% 8% 1% 
Do Pfd. 3,100 87% 375 31% 
Armour A 80,000 12% 12 12% 12% 
Aeuee 2,000 6% 655 6% 6% 
Pid. ... 500 77% 77% 4% 78 
Do Del. Pfd. 1,700 87% 87 87 87% 
Barnett Leath. 700) «15 15 15 16% 
Beechnut Pack. 38,400 81% 81 81 85 y 
Chick. ©. Oil. 700 +44 48% 48% 42% 
Cudahy Pack.. 1,700 53 52 52 54 
First N. Strs. 4,500 68 67 67 69 
bel Co. .... 21,800 49% 48% 49% 50% 
Gt. A.&P. Pfd. 1,000 117% 117% 117% 115% 
Hormel, A 550 53 51% «+53 51% 
Hygrade ..... 1,100 36% 36% 386% 37% 
BEG ccccces 2,500 91%, 90 mH 86284% 
FS ee thee 16,100 18% 18% 18% 13% 
Oscar Mayer.. 250 14% #+%%18% .... pe 
Do 1st Pfd. 85 107 105 pain a eels 
Do 2nd Pfd. 45 108% 106% uc Ae il 
Millerr&H.Pfd. 1,150 47% 47% 47% 47 
Morrell, John.. 32,300 177 75% 77 70% 
Nat. Leath. .. 2,400 8% 8 3 3 
Nat. Tea, New 13,700 81% 80% 80% 838% 
Safeway Strs.. 7,600 167%, 163% 167% 172 
Do 6% Pfd 230 «96 95 95 95 
Do 7% Pfd 410 105 105 105 105% 
Swift & Co. 850 130% 180 130% 130 
Do Int. .. 1,300 338% 33 83% 38% 
Trunz Pork 47 46 46 
U. S. Leath 7,400 21 20 21 23 
SS emcea 000 «643 42% -42%, 42% 
Do Pr. Pfd. 1,100 921%, 92% 92%, 94 
Wesson Oil .. 6,200 42% 41% 42 44y, 
De Pas. ... cha; Seek.) eames 11014 
Do Pfd., New 6,200 66%, 66 66% 66% 
Wilson Co.. 9 8% 84 9 
Do BD cccece 1, 18 18 18% 18% 
Do Pfd 450 60 60 60% 69% 


MORRELL RECORD EARNINGS. 


Net earnings of John Morrell & Co., 
Inc., for the fiscal year ended March 
30, 1929, were $3,624,755.47, equivalent 
to $9.06 per share on the 400,000 shares 
common stock outstanding. Neither 
the company nor any of its subsidiaries 
has any funded debt or preferred stock 
outstanding in the hands of the pub- 
lic. Earnings for the year established 
a new high record in the history of the 
business, and compare with $3.98 a 
share earned in the preceding fiscal 
year. 

In presenting the figures at a meet- 
ing of the board of directors of the 
company on May 4, president T. Henry 
Foster made the following statement: 

“The fact that earnings of the com- 
pany for last year were substantially 
larger than those of the two preceding 
years should not be interpreted as con- 
stituting 1929 an abnormal year. Asa 
matter of fact it follows an abnormal 
period and more truly represents the 
normal results which may be expected 
from the position of the company in the 
packing industry than the preceding 
two years. 

“The productive facilities of the 
company have been substantially en- 
larged in the past five years and its 
operations are just beginning to reflect 
the full opportunities of the business. 
While it is of course too early to fore- 
cast the results of the next twelve 
months, the statistical position of the 
livestock industry is good, and we are 
looking forward to sustained high 
levels of activity.” 

The regular quarterly dividend of 90c 
per share was declared payable June 
15, 1929, to stockholder, of record May 
31. Financial statements will be mailed, 
it is expected, to stockholders in about 
two weeks. 

a fee 


MAYER BUSINESS GROWS. 


H. J. Mayer & Sons Co., Chicago, 
Ill, manufacturers of curing materials 
for sausage meat, ham and bacon and 
sausage seasonings, have just increased 
their floor space by 6,000 sq. ft. Due 


to the big increase in business, both 
domestic and foreign, their quarters 
were entirely inadequate. They have 
also taken an option which can be exer- 
cised within two years on 8,000 addi- 
tional sq. ft. 

To further insure the very best in 
spices and meat cures for their patrons 
they have purchased five new machines 
for grinding, cleaning, etc. One of 
these machines, weighing almost four 
tons, is to be used for the decorticating 
of pepper, and cost in the neighborhood 
of $5,000. It came from England and 
is supposed to be the only machine of 
its kind in the United States. 

H. J. Mayer, sr., is leaving on May 
10 for Europe to be gone three or four 
months in the interest of his extensive 
European trade, and to insure unin- 
terrupted arrivals of raw spices from 

rimary sources. Mr. Mayer will visit 
mgland, France, Switzerland, Ger- 
many, Austria and Czecho-Slovakia. 


Chicago Provision Markets 


Reported by THE NATIONAL PROVISIONER DAILY 


MARKET SERVICE 


CASE PRICES. 


Based on Actual Carlot Trading, Thureday, 


May 9, 1929. 
Regular Hams 


0% @21 

20% @21 

20% G 21 

S. P. Boiling Hams. 
H, Run. 


Skinned Tams 
(Green. 
23% 
23% 
23 
225 
21% 
20% 
19% 


Picnics. 


Green. 


Bellies.* 


Green, 


* Square cut and seedless. 


D. 8S. Bellies. 


Clear. 


Other D. S. Meats. 
Extra short clears 
Extra short ribs 
Regular plates 
Clear plates 
Jowl butts 


Select. 
21 
21 
21 


Ss. P. 
21 


21 


FUTURE PRICES. 
SATURDAY, MAY 4, 1929. 
High. Low. 
LARD— 
11.62% 
11.97% 
12.35 


11.57% 
11.95 
12.3214 
OLEAR BELLIES— 


May ...12.62% 12.6214 
July ...13.55 13.55 
Sept. ..14.05 14.05 


SHORT RIBS— 


12.50 
13.47% 
13.95 


11.82% 
12.1714 


11.97% 
12.30 
CLEAR BELLIES— 
.. 12.30 12.50 
18.85 13.35 
18.95 13.95 
SHORT RIBS— 


.. 11.97% 
. 12.30 


TUESDAY, MAY 7, 1929. 


CLEAR BELLIES— 
May 

July . 

Sept. ..13. 13.80 
SHORT RIBS— 


12.55 


1 
12.37% 
CLEAR BELLIES— 
May ...12.62% 12.97% 
July ...13.25 13.35 
Sept. ..13.95 14.00 
SHORT RIBS— 
May 
July 


LARD— 
May ...11.67% 
June cake 

- 12.02% 12.02% 


July 

Sept. ..12.87% 12.37% 
Oct. ...12.40 12.40 
CLEAR BELLIES— 
May 

July ...13.35 
Sept. ..13.90 


SHORT RIBS— 


11.67% 11.62% 
11.87% 
12.25 

12.37% 


13.35 
13.90 


13.12% 
13.7714 


10, 1929. 
11.80 
12.12% 


CLEAR BELLIES— 
May ...12.82% 12.82% 


13.82% 


12.8214 
13.80 
SHORT RIBS— 


y: ax, asked; b, bid; n, nominal; 
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Close. 


11.62%4b 


11.62%4ax 
11.774%n 
11.92%b 
12.271%4b 
12.40n 
12.521%4b 
13.10 
13.80ax 


12.50n 
12.70b 
13.25n 


11.65b 


12.9714 
13.3214 
14.00 


12.50n 
12.90b 
13.25n 


11.62%ax 
11.75n 
11.87%b 
12.25 
12.37%ax 


12.85b 
13.25b 
13.85b 


12.50n 
12.85ax 
13.25n 


11.60ax 
11.724%n 
11.87%4ax 
12.221%4b 
13.35n 


12.8214 
13.25b 
18.82b 
12.50ax 
12.85 
13.25 


= ot. 
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CHICAGO RETAIL MEATS 


Week ended, 


4 
5 


SES BRASSSBS oF! 


ese RSSeeres ad 


Rib roast, hvy. end.35 
Rib roast, It. end..45 
Chuck roast .......30 
Steaks, roun 45 
Steaks, sirl. Ist cut.50 
exe, porterhouse. 60 
Beef stew, chuck...27 
Corned briskets, 
boneless .........28 
Corned plates .....20 
Corned rumps, bnis.25 


Lamb. 


NEM BRASSNBSP 
BER BBasnBag Zs 


4 
Stews eeces 
Chops, shoulder .... 
Chops, rib and loin. .60 


RBESS Ff 


16 
Chops, rib and 1loin.35 


Loins, 8@10 av 


Chops 
Shoulders 
Butts 
Spareribs 
Hock: 
Leaf 


Hindquarters 
Forequarters 


Shoulders 
Cutlets 
Rib 


Calf skins 
Kips 








CURING MATERIALS. 
Bbls. 


Nitrite of soda, 1. c. 1. Chicago.... 9% 
Saltpetre, less than 25 bbl. lots, 
f.o.b. New York: 
Dble. refd. gran........+++++ ousens 5 
Small crystals ae 7 
Medium crystals 


Large crystals 
Dbl. rfd. gran. nitrate of soda... 3% 
Saltpetre, 25 bbl. lots, f.o.b. N. Y.: 
Dbl. refd. gran.... . 5 
Small crystals ......ceseeeceeeees 7 
Medium crystals ......++e+- 7 
Large crystals .......sssesceeees 8% 
Dbl. rfd. gran. nitrate of soda.... 3% 
Boric acid, carloads, pwd., bbis..... 8% 
Crystals to powdered, in bbis., in 
5-ton lots or more eons 9% 
In bbls. in less than 5-ton lots.... 8% 
Borax, carloads, powdered, in bblis.. 5 
In ton lots, gran. or pow., bbls... 5 
Salt— 
Granulated, car lots, per ton, f.0.b. Obl 


cago, bulk ......... 
Medium, carlots, per ton 


eeeeee eee eeree eves eeeeenere 


bulk ecocens 
Rock, carlots, per ton, f.o.b. Chicago. 


bi eare ne 


Sugar— 
Raw sugar, 96 basis, f.0.b., New Or- 
leans cecccccccccccccccess 


MS. we eccccceccces 


Standard gran. f.o.b. refiners (2%) 

Packers curing sugar, 100 Ib. ba 
f.o.b. Reserve, La., less 2%.....+. 

Packers curing sugar, 250 Ib. 
f.o.b. Reserve, La., less 2%....+++ 





Slaughters at. frigorificos in Arg® 
tina during 1928 totaled 3,066,320 a 
tle, 357,687 hogs and 4,516,509 shew 
For the first month of the current yet 
Argentine slaughters totaled 
cattle, 9,394 hogs and 447,900 sheep 





Prime native 
Good native 
Medium stee! 
Heifers, g00¢ 


Fore quarter 


Steer loins, | 
Steer loins, 2 
Steer short 1 
Steer short 1 
Steer loin e 
Steer loin en 
Cow loins .. 
Cow short lc 
Cow loin enc 
Steer ribs, J 
Steer ribs, J 
Gow ribs, N 
Cow ribs, N 
Steer rounds, 
Steer rounds, 
Steer chucks, 
Steer chucks, 
Cow rounds 

Qow chucks 

Steer plates 

Medium plate 
Briskets, No. 
Steer navel e 
Cow navel e! 
Fore shanks 

Hind shanks 

Strip loins, N« 
Strip loins, N 
Sirloin butts, 
Sirloin butts, 
Beef tenderlo 
Beef tenderlo 


Shoulder clod: 
Hanging tend 


Kidneys, per 
Choice carcass 


Good backs . 
Medium backs 


Brains, each . 
Sweetbreads 
Calf livers .. 


Choice lambs 
Medium lambs 
Choice saddles 
Medium saddi: 
Choice fores . 
Medium fores 
Tamb fries, p 
lamb tongues 
lamb kidneys 


Heavy sheep . 
Light hmong d 


stew . 
Sheep tongues, 
Sheep heads, ¢ 


F 


May 11, 1929. 


Prime native steers . 


ond a choice 


@ow2 Phe he cooky goth ota Sk ae 


Steer short joins, No. 1. 
Steer short loins, No. ae 
Steer loin ends Gis). . 







Cow loin — Si 


RSaSS F 


Steer rounds, No, 2...... 


Gow navel ends ........ 


BESRSSENSS 


|| S8kSe,  SSEESES 


a 


Tamb kidneys, per Ib.. 
Mutton. 


Lod 


2 RRR SS 


4\e2 et 


8 


as 


-> 


3 


May 8, 1 


- -23% @25% 
« -22144@23% 


= BOO ..eeeeee +».20 


% 
..26 @81 
120 @21 


Beef Cuts. 


Beef Products. 


@138 
12 


S cescesecesad @24 


16 @22 


rere re 22 @30 


16 @18 
14 @15 


@16 
8 


Fresh Pork, Etc. 
Paul s@10 Ibs. ay. 


®OHHHHS e268 
arcnmoaabboat 
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CHICAGO MARKET PRICES 


WHOLESALE FRESH MEATS. 


Carcass Beef. 
Week ended, 
929. 


DOMESTIC SAUSAGE. 


cy pork sausage, in 1-lb. cartons... 
Geantes style sausage, fresh in link... 
Country style sausage, fresh in bulk.. 
Country style sausage, smoked........ 
ee peceecvetece 
ankfurts in hog casings............++ 
Bologna in beef bungs, choice ........ 
Relesua in cloth, paraffined, choice... 
Bologna in beef middles, choice ........ 
Liver sausage in hog bungs............ 
Smoked liver sausage in hog bungs.... 
Liver sausage in beef rounds.......... 
New England luncheon specialty...... ° 
Minced luncheon specialty ............ 
SD. GE |: ces sacccccdcocccccesve 
BICOR GAUBABS cccccccccvcccccccccccece 
POR GRD se vhs be chi ceecdccucccces 
Souse 


“DRY SAUSAGE. | 


Cervelat, choice, in hog bungs 
Thuringer Cervelat .........0 









Holsteiner ....... 

B. ©. Salami, choice seehh.s 6seobes 

Milano Salami, choice, in hog bungs.. 
B. C. Salami, new condition........... 
Frisses, chotee, in hog middles......... 
Genoa — MeME occcccccccecccccccs 
Pepperoni waitin oe e-a cocccecnceoece 
Mortadella, “new condition............. 
Caphesll, ccccccccccccescccscccsccosecs 
Italian — TAM occccccccccccccccecs 
Virginia DAMS. 2. .cisscccccccccccces 


SAUSAGE IN OIL. 


Bologna style sausage in beef rounds— 


Small ‘tins, 2 to «ap aeheegnpane ete: 


Large tins, 1 to crate........ 


Frankfurt style sausage in sheep ‘casings— 
Small tins, 2 to crate........ wieihacwescoe 
Large tins, 1 to crate......... coccce 

Frankfurt style ae in hog casings— 
Small tins, 2 to crate........ccceececeevece 
Large tins, 1 to crate....c..s.c0c. Sabsee 


Smoked link sausage in hog casings— 


Small tins, 2 to crate........ceceeceecvers 
Large tins, 1 to crate.....ccccccccccccces 


SAUSAGE MATEMIALS, 







Neck bone trimmings. 
Pork cheek meat... 
Pork WOMFtS .ccscccccccccccce 





Boneless chucKs ........+sseeeeee 
Shank meat ..... 

Beef trimmings 
Beef hearts ......... 
Beef cheeks (trimmed 
Dressed canners, 300 Ibs. and up 
Dressed canners, 350 lbs. and up 
Dr. bologna bulls, os aes 
BOGE UGS ca cvccecccvssevscess 
Cured wack tongue (can. trim.) 


SAUSAGE CASIN 
(F. 0. B. CHICAGO) 
Beef casings: 


Domestic round, 180 pack......... 
Domestic round, 140 pack........ ‘ 
‘Wide export penederenasvens 
Medium export rounds............. 
Narrow export rounds .......sss+. 

No. 1 weasands 1 





\ SS eveenete 10 


Regular middles ........ OReleew eee 
Selected wide middles ............ 
—— ee 


Narrow, per 100 yds. ........ 


Narrow, aoe. per 100 yds.. Sra oats ate 
Medium, gular, per 100 yds..... 
we per “100 yds...... ae 
Bxtra wide, per re i 

Export bungs .... 





Large prime bungs . bewe 
Medium prime bungs .. 
— prime —- sabe 


VINEGAR PICKLED PRODUCTS. . 


Regular tripe, 200-lb. bbl..... edguevnedese 
Honeycomb tripe, moo Mea weneenhee as 00 
Pocket honeycomb tripe, 200-Ib. bbl....... 
Pork 2es0, Dee, | Was is ice sevewceseoree 
Pork tongues, 200-Ib. bbl.......... jeeee Fg 
Lamb tongues, long cut, 200-Ib. BEL... 5 
Lamb tongues, short cut, 200-Ib. bbl....... 


BARRELED PORK AND BEER, 


Mose. DOOK; FORMER. occ ccvccvccrcces ° 


Clear plate pork, 25 to 35 pieces....... 


Brisket pork ........ heeded ecdidccccocces 


roe eoarecseeseesee 
PIAS DOSE ovccccsseveuss PC er 
Extra plate beef, 200 Ib. bbis........... 


vs 


ROBRSRSBS 
ez 


SeaRSkaaas 


00 os 
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gual. 
Family back pork, 24 to 34 pieces...... 
Family back pork, 35 to 45 pieces...... 
Clear back pork, 40 to 50 pieces........ 


sesseeses 
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COOPERAGE. 


Ash pork barrels, black iron -$1.65 @1.67% 

Oak pork barrels, black iron hoops. 1.7214%4@1.77% 
Ash pork barrels, galv. iron hoops. 1.85 1.87% 
White oak ham tierces ......00+ @3.12% 
Red oak lard tierces.........s00+ ee 74 
White oak lard tierces............ 2.62% 


OLEOMARGARINE. 


Highest le natural color animal fat 
e in 1-lb. cartons, rolls or 

prints, f.0.b, Chicago...........+..+. @25 
White animal fat ph in 1-Ib. 


Nut, 1-lb. cartons, er 
= and a solid yeanal fabs, le 


Pastry, ‘60 Ib Ib. tubs, f.o.b. Chicago.... @16 
DRY SALT MEATS. 


Wixtra short CleOrs....ccccccccccccceses 
Extra short ribs.. édés ‘ 
| me clear middles, ,80-1b. 8 ave 


ear bellies, 18@ 
Clear bellies, 14@16 Ibs. 
Rib bellies, 20@25 lbs. 
Rib bellies, 25@30 Ibs 
Fat backs, 10@12 Ibs. 
Fat backs, 14@16 lbs 
Regular plates ... 








AQAHHHHOHHO8 
wlotstote ab 
PR KH ERE 


Se 
& 


GUE cécondkeresncivecesecescios scence @ 8% 
WHOLESALE SMOKED MEATS. 
Fancy reg. hams, 14@16 Ibs...... vanes 28 
Fancy skd. hams, 14@16 Ibs........... 2914 
Standard reg. — 14@16 Ibs........ 26% 
Picnics, 4@8 Ibs.........seeeees weaned 21 
Fancy bacon, 6@8 Ibs........-seeseees 32 
Standard bacon, G@S Ibs.......eeeeees 26% 
No. 1 beef ham sets, smoked— 
Insbdies;. SEPID. Wiis vc cccdcccccccsscs 48 
Outsides, 5@O Ibs.......ccseeeeeeees 41 
Knuckles, GED TOS... e cccccccsccscves 45 
Cooked hams, choice, skin on, fatted... 41 


Cooked hams, choice, skinned, fatted... 






Cooked hams, choice, skinless, fatted.. 43 
Cooked picnics, skin on, fatted......... (27 
Cooked picnics, skinned, fatted........ 27 
Cooked loin roll, smoked........eseee0 49 
ANIMAL OILS. 
Prime edible lard Ofl........ccseeeseees eis 
Headlight burning oOil..........cseeeees 13% 
Prime W. &. lard fb. ...scccccccvccece 13 
Extra W. S. lard Oll.......ccceeeeeees 12% 
Wixtra lard Of]... ccccccccccvccesccccce 124% 
Extra No. 1 lard oil....... eccccccccee 11% 
No. 1 Ward Clb. cccccccccccccccccecccees 11% 
No. 2 lard Ol]. ..ccccccccccccsccccccccce @11% 
pe ee ee rer ree @10% 
20 ©. T. neatsfoot Of). ....cccccccccccce 18 
Pure neatsfoot Oil.......-seecesceveees 14 
Special neatsfoot Mss shee Me ecteee cas 12% 
Extra neatsfoot oil...... eeecccs eovcece 12 
No. 1 neatsfoot Ofl.....ccccccscccveess @11% 
LARD. 
Prime steam ........ @11.62% 
Prime steam, loose.... @10.92% 
Kettle rendered, tierces.... @12.12 
Refined lard, boxes, N. Y. @12.62% 
BO BOE ic cawcsvectesases @10.75 
Neutral, in tierces ...... @13.00 
Compound, acc. to quantity. - -11.75@12.50 


OLEO OIL AND STEARINE. 


Oleo oil, extra, in tierces........ baseda @11% 
Oleo StOCKS ..ccccccccccccccecs aeeipes @10% 
Prime No. 1 oleo Oil.........-.053- aces @10% 
Prime No. 2 oleo oil,......,... eeveecss ¢ 

Prime No. 3 oleo Oil...........ceeeeees 9%@ 9% 
Prime oleo stearine, edible........ <xivos @ 9% 


TALLOWS AND GREASES. 


Edible tallow, under 1% acid, 45 titre.. 84@ 8% 
Prime packers tallow.......... seceeee 84H@ 8% 
No. 1 tallow, 10% f.f.8.......ccceeees 71%@ 1% 
No. 2 tallow, 40% f.f.a....... coccesee T1%H@ TH 
Choice white grease............ baawads 8%4@ 8% 
A-White grease.........ccecccsscvecees 71kh@ 8 

B-White grease, a, bg a T%@ 7% 
Yellow grease, 10@15 f.f.a............ T%@ 7% 
Brown grease, 40% ia pelembeweeekeate 74%4@ ™, 

VEGETABLE OILS. 


Crude cottonseed oil in = f.0.b. 
Valley points, nom., prompt......... 8 

White, deodorized, in bblis., c.a.f. Chgo.10%@11 
Yellow, deodorized, in bbis...........+..10 11 
Soap stock, 50% ibe., Bedkircccuccn 8 s% 
Corn oil, in tanks, f.o.b. mills......... 8 8% 
Soya bean, f.o.b. "mill... ececeecccceses 8%@ 8% 
Cocoanut oil, seller’s tanks, f.0.b. coast 7 7% 
Refined in bbls., c.a.f., Chicago, nom.. 95%@ 9% 


SPICES. 

Whole. Ground 
MO o 66s Sec kewl estes geuteuueved . 81 34 
CE, sv o.va ctor bev ccccsesates ot 18 
CMR + cwadencnetentensses Ceade cred Oe 46 
REE 5 A ccetkvcedbucesceveeabns , 10 
GORBAE cca tvcccvceccdected eoccceece oe 19 
Mace ..... oe devvereeccescecee eaceksee 1.10 
SEE © cig vib as CEC On sb cecasver eves vies 36 
Pepper, WACK .cisccccccccccvess vese. 43 
Pepper, Cayenne ........ssee8- e068 “0% 40 
a rr ene, he 24 


POPPE, WRG cic cscciccvcces coscce 64 
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Retail Section 


Making Friendships and Acquaintances 
Helps Dealer Increase Business 


Not so many years ago, mer- 
chandising and selling were un- 
known activities in the retail 
trade. 


A merchant opened a store and 
waited for business to come to 
him. If it came in sufficient vol- 
ume, he was able to exist and, per- 
haps, to make money. If it stayed 
away he went out of business. 


Going after trade in an intelli- 
gent manner—in the same way 
that goods are now wholesaled— 
was not thought of. 


Today it is a case of survival 
of the fittest. The man who is an 
able merchandiser—who knows 
how to sell—has no need to fear 
any competition. 


The retailer who expects busi- 
ness to come to him without ef- 
fort on his part to bring it in, may 
get by for awhile, but eventually 
he will lose his trade to the one 
who is interested enough — and 
aggressive enough—to go after it. 


As one retailer said recently, the 
greatest need in the retail meat busi- 
ness today is to know how to sell. By 
this he did not mean the ability to in- 
duce a woman to buy a certain cut, once 
she is in the store, but rather the ability 


to make people want and like to buy 
their meats from a certain dealer. 

Merchandising may take many 
forms and consist of many lines of sell- 
ing. One dealer may get best results 
from newspaper advertising, another 
from direct mail, but the chances are 
that the merchant who is building his 
volume fastest is the one who is on 
the job continually and who sticks to 
no set formulas, but takes advantage 
of every favorable opportunity to get 
his name and the name of his business 
favorably before the consumers. 

A previous article described some of 
the merchandising methods used by a 
retail meat dealer in a smal! city not 
far from Chicago. In the present ar- 
itcle this retailer continues his inter- 
view, the first part of which was pub- 
lished in the March 2, 1929, issue of 
THE NATIONAL PROVISIONER: 

He says: 


Building Bigger Business 


“The women’s clubs and organizations 
offer opportunities for advertising that 
more meat dealers should take ad- 
vantage of. These meet at regular and 
frequent intervals, and often will ap- 
preciate ideas and suggestions that will 
enable them to have something new on 
their programs. 


THESE WOMEN ARE LEARNING MEAT QUALITY AND CUTS. 
As is pointed out in the article on this page, demonstrations by retailers before 


women’s organizations is a worth-while means of building good-will and attracting 
This particular demonstration was staged in Dayton, 


the patronage of housewives. 


O., by the Sucher Packing Co., in cooperation with the Dayton Grocers’ and Butchers’ 


Association and 
Co. Women's Club. 


the housewives’ school conducted by the National Cash Register 


“All housewives are, or ought to be, 
interested in meats. The retailer who 
knows his merchandise as he should, 
therefore, has an opportunity in these 
clubs of helping the members lear 
more about meat as a food. At the 
same time, he has a chance to build yp 
good will and prestige for his business 
that is decidedly worth while. 

“At least once a year I appear be. 
ore the woman’s club of our city and 
talk to the members about meats, | 
try to make this talk educational and 
helpful, to give the women present such 
facts as will aid them in their market. 
ing and that will be helpful to them 
in choosing grades and cuts of meats, 

“As a rule, I stage a demonstration 
of one kind or another in connection 
with these talks. Generally this has to 
do with ways of determining quality. It 
is easy for the housewife to grasp the 
idea once she sees a poor quality cut 
alongside one of better quality. 

“I have found that the women are 
also interested in the less expensive 
cuts and will listen attentively and ask 
many questions when these cuts and 
methods of cooking them are being dis- 
cussed. They are also glad to get 
recipes for unusual meat dishes—for 
something new that will give a little 
variety to the daily menu. 


Speaks to Club Women. 


“In any event, there are many sub- 
jects the meat dealer can discuss on an 
occasion of this kind. Nor will he find 
it difficult, as a rule, to be included on 
a program. Quite often a suggestion 
to the president or the chairman of the 
program committee is sufficient. Ih 
many localities, particularly in the 
smaller communities, speakers with 
subjects of general interest are not easy 
to find. And quite often club funds for 
professional speakers are limited. 

“I have found this activity on my 
part very helpful to me in my business. 
While I have always been careful in 
these talks not to mention the name 
of my business or to suggest, even re 
motely, that my aim is other than to be 
helpful, still business has come as & Te 
sult. 

“For many days after a club meeting 
at which I have been a speaker, women 
who do not trade with me regularly 
will drift in to ask questions or to cleat 
up some point they did not understand 
at the time it was mentioned. This te 
sults in acquaintanceships that might 
not have been possible otherwise. And, 
as I said before, the more acquaintances 
and friendships the man in business ¢@ 
make, the better off he will be. 
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“This leads me to speak of another 
subject—the advisability of the retailer 
being active in civic affairs. 

“Outside of the responsibility that 
rests on him as a merchant and a citi- 
gen, there are business advantages in 
being at least actively interested in the 
affairs of his city. By this I do not 
mean that he should necessarily be a 
politician, but he should take a part in 
those civic movements that have for 
their purpose the improvement of the 
city and the betterment of the condi- 
tion of those who live in it. 

Getting Close to Customers. 

“As you have perhaps sensed in what 
I have told you, my aim is to get as 
close to as many people as possible and 
to establish friendships and acquaint- 
ances wherever and whenever possible. 
The chain store never has bothered me, 
but I know that it has been and is a 
source of keen competition to many re- 
tail meat dealers. 

“But did you ever stop to think that 
the weakest point in the armor of the 
chain store is the fact that, as far as 
the consumer knows or cares, it has no 
proprietor—no one whom the people 
know is financially interested in the suc- 
cess or in the growth, welfare or prog- 
tess of the city or town in which the 
store is located? 

“In the large city, perhaps, this point 
is not of such great importance; but in 
acity of our size there is a community 
spirit and an interest in our neighbors 
and in our fellow townspeople that can 
be turned to the advantage of the mer- 
chant who has the foresight to culti- 
vate them. 

“Many retail meat dealers may think 
they have not the time to engage in the 
many activities and to do the publicity 
work and advertising that we do, but 
I look at the matter in another light. 

“The successful retailer today must 
be a merchandiser and a salesman. He 
can no longer afford to sit passively by 
and wait for business to come to him. 
I figure I can afford to spend any 
amount of time on any activity that will 
further my business and increase my 
turnover and my profits. 

Competition Will Be Keener. 

“I can see how I could dispense with 
one less employee in my store, and how 
I might save his wages by doing the 
things he now does. But this would get 
me nothing if, by taking this course, I 
lost business that would pay in profits 
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many times the salary he is paid. 

“I sometimes wonder if many retail- 
ers do not keep their eyes so close to 
the cloth that they fail to see the pat- 
tern—if they do not become so en- 
grossed in the many details of their 
daily work and become so interested in 
saving a dollar here and making a dol- 
lar there that they fail to see larger 
possibilities. 

“It seems to me that before the pen- 
dulum begins to swing in the other 
direction — which I believe it will 
eventually — competition will become 
still more severe than it is today. There 
will be more retail meat stores and more 
stores selling meats than there are now. 

“There is not enough business now 
in many localities to go around. What 
will the situation be a few years hence? 

“It seems to me there is only one so- 
lution. The situation will be dictated 
by the consumers. 

“Some stores are going to grow; 
some are going to fail. People are go- 
ing to take their trade to the stores 
that go after it consistently and per- 
sistently. The retailer who does not 
know how to merchandise will find it 
increasingly difficult to remain in busi- 
ness.” 

a 
WISCONSIN DEALERS’ CHARTER. 

A state charter was granted the Rock 
River Valley Retail Meat Dealers’ As- 
sociation at a meeting held recently in 
Janesville, Wis. C.J. Turck, president 
of the Wisconsin State association of 
retail meat dealers, made the presenta- 
tion. Other members of the state asso- 
ciation present were Jacob Herman, 
Charles Hess, Emil Priebe, Jacob 


Stockinger, all of Milwaukee, and J. M. 
Boller of Hartford, Wis. 


~ Ye 
RETAIL TRADE MORE STABLE. 
Business failures among retail meat 
dealers, grocers and fish stores de- 
creased during March, 1929, according 
to a report issued by R. G. Dun & Co. 
In March this year, 301 stores of this 
classification failed, compared with 320 
in 1928 and 332 in 1927. Liabilities of 
the stores failing in March, 1929, 
totaled $2,496,997, against $3,095,368 
in the same month last year. 
a 
NEWS OF THE RETAILERS. 


American Meat Markets, Inc., has 
been incorporated in Chicago at 3724 
Commercial Ave., with capital of $75,- 
000, by J. E. Skowrownski, L. J. Kobza 
and Louis Kobza. 

Mardesen & Son, Exira, Ia., meats, 
have sold aut to Thomas E. Halferty 
and Leon Williams. 

Clarence Jones, 


Dundas, Minn., 


57 


meats, sold out recently to Clifford 
Thielbar. 

Fagin’s meat market, Des Moines, 
Ia., was destroyed by fire recently. 

Hagen Brothers, Rochester, Minn., 
meats, has been succeeded by Clarence 
Hagen. 

Strum & Drake, Billings, Mont., have 
disposed of their meat business to F. 
H. Siegel. 

H. C. Peterson has taken over the 
S. D. Nelson & Son meat market at 
Rhinelander, Wis. 

Thomas Hilminski is opening a meat 
market in Stevens Point, Wis., at 823 
Normal ave. 

George Yurko, El Cerrito, Calif., has 
taken charge of the meat department 
of the Quality Market. 

Kilpatrick & Sons, Chico, Calif., are 
adding a meat department to their gro- 
cery store. 

Lawrence Spease has beer. succeeded 
in the meat business at Howard, Kas., 
by O. S. Spease. 

Elmer Lloyd has purchased the meat 
and grocery business of Bertha Nin- 
man in Broken Arrow, Okla. 

The Home Cash Grocery Co., Ed- 
mond, Okla., has taken over the meat 
market of Frank Shipman. 

J. O. James has purchased the Gor- 
alg meat market at Independence, 

as. 

Paul Kriehn has purchased the Mul- 
lin-Griffin meat market at Fox Lake, 


is. 

Kennedy & O’Brien, Montfort, Wis., 
meats, sold out recently to Byron 
Monteith. 

The Gordon Delicatessen and Kosher 
market at 1300 State St., Racine, Wis., 
has changed hands. 

The Safeway Store is installing a 
meat market at Newton, Kans. 

John Lehman has sold his interest 
in the meat firm of Fitzgerald & Leh- 
man, Port Angeles, Wash., to John 
Fitzgerald. 

Daisy F. Swan has sold the Lake- 
view Market, Seattle, Wash., to John 
Matson. 

The Economy Meat Market has been 
incorporated at Marshfield, Ore., with 
capital stock of $10,000, by Walter 
Jones, S. O. Jones and H. I. Wright. 

W. F. Jacobs has purchased the 
Olympic Sausage Factory at 411 Pa- 
cific Ave., Bremerton, Wash., from 
John Witt. 

E. R. Davis & Co., Inc., incorporated 
at Onalaska, Wash., capital stock of 
$18,500, will handle meats, etc. 

Peter Fredericksen has been suc- 
ceeded in the meat and produce busi- 
a at Black Diamond, Wash., by Frye 
& Co. 

Tony Close is adding a meat depart- 
ment to his grocery store at Kellogg, 
Ida. 

T. J. Tierney has engaged in the 
meat business at Wapato, Wash. 

Edward P. Stein has purchased the 
meat market at 115 McKinley Ave., 
Kellogg, Ida., from W. W. Papesh. 
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The Imitation Food Products Co. 


(Branch of The Artistic Production Co.) 
107 Lawrence St., Brooklyn, N. Y. 


Ask for our Catalog of May 1, 1929. Many new items. 
Greatly reduced prices. We sell direct. 
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AMONG RETAIL MEAT DEALERS. 

Meeting of the Bronx Branch was 
held on May 1. The chief item brought 
up was the arrangement made by busi- 
ness manager Fred Hirsch with a 
gasoline company, enabling members 
to save three cents on each gallon pur- 
chased. 

On Monday of last week the mem- 
bers of the Brooklyn Branch made a 
tour of the plant of Libby McNeill & 
Libby. Sometime during the early part 
of this month both the Brooklyn and 
South Brooklyn Branches will make 
another trip to New York to a dif- 
ferent establishment, plans for which 
will be announced later. 

A very interesting meeting was held 
by the South Brooklyn Branch the 
evening of May 7, when a number of 
new members were added to the roll. 
These additions seem to have become 
the rule rather than the exception. 
President Rossman spoke on the Food 
Distributors, Inc., who do the coopera- 
tive buying for members of the Retail 
Meat Dealers’ Association. He stressed 
the importance of members continuing 
their support of this organization, as 
only high-classed products are handled 
by them. 


Harry Hertzog, the young corre- 
sponding secretary of the Brooklyn 
Branch, on May 1 celebrated the second 
anniversary of his regime as owner of 
a retail meat market. During the last 
few months he has remodeled his store, 
making so many improvements that it 
now looks like a new establishment. 
Mr. Hertzog has also installed a full 
line of groceries. 


The New York State Association of 
Retail Meat Dealers, Inc., will hold its 
annual convention at Niagara Falls 
from June 10 to 12, inclusive. A very 
pleasant and interesting trip is prom- 
ised and many of the members of the 
affiliated branches have requested res- 
ervations. 


The Food Distributors, Inc., have 
added a complete line of groceries to 
their stock and are prepared to supply 
many of the better-known brands. In 
addition they have made arrangements 
whereby members can save on their 
purchases of gasoline and oil. 


Sylvan Metzgar, director of Ye Olde 
New York Branch, and Mrs. Metzgar 
left New York on May 11 for a five 
weeks’ trip. They are on their way 
to California by way of the Panama 
canal. 


The board of directors of Ye Olde 
New York Branch will hold a regular 
meeting on Tuesday, May 14, after 
which the New York State Association 
will hold its meeting. 


Ethel Hembdt, the second daughter 
of Mr. and Mrs. Charles Hembdt, had 
a birthday on May 5 which was cele- 
brated by the usual family dinner. 


Mrs. K. Papp, a member of the 
Ladies’ Auxiliary, had a birthday on 
May 1. 


HIDE EXCHANGE CONTRACTS. 


The board of governors of the New 
York Hide Exchange has approved the 
recommendations of the contract and 
commissions committees, making the 
contract unit on the exchange 40,000 
Ibs. for wet salted hides. The mini- 
mum price fluctuation will be 1/100th 
cent per pound. 

Commission rates for members re- 
siding within the United States and 
Canada will be $10 per contract, rates 
for non-members being double this 
amount. For members and non-mem- 
bers residing outside of the United 
States and Canada, a commission of 
$2.50 shall be charged on each contract 
in addition to the above rates. 

For each contract bought or sold by 
one member for another, giving up his 
principal on the day of the transaction, 
the floor brokerage shall be $1.50, and 
$2.00 where one member clears for 
another member transactions made or 
initiated during the day by him per- 
sonally or for his account while present 
on the floor of the Exchange. 

At current price levels (approxi- 
mately 15 cents per pound) a wet 
salted hide contract on the exchange 
will be valued at $6,000. 

esansiilnaetcom 


NEW YORK MEAT SUPPLIES. 


Receipts of Western dressed meats 
and local slaughters under federal in- 
spection at New York, for week ended 
May 4, 1929, with comparisons: 

oan, 

1928. 
7,041 

443 

120 
11,124 


Westn. drsd. meats: 
Steers, carcasses 
Cows, carcasses. 
Bulls, carcasses. 
Veals carcasses. 
Lambs carcasses 18,151 
Mutton, carcasses v 3,623 
Beef cuts, Ibs... 339,822 208,646 
Pork cuts, Ibs. .1,567,651 1,386,013%4 1,079,569 


106 
12,43114 


Prev 
week 
9,260 
730 

9 
11,665 
28,955 


7,850 
15,591 
46,919 
39,293 


10,019 
16,743 
48,840 
42,202 


BOSTON MEAT SUPPLIES. 


Receipts of Western dressed meats 
and local slaughters under federal and 
city inspection at Boston for the week 
ended May 4, 1929, with comparisons: 
Week Cor. 
ended Prev. week, 
May 4. week. 

2,257 2,498 

1,551 
69 


1,889 
13,774 
1,041 
394,981 


Western dressed meats: 
Steers, carcasses. 
Cows, carcasses 
Bulls, 

Veals, carcasses 
Lambs, carcasses....... 1: 
Mutton, carcasses 

Pork, 


Local slaughters: 
Cattl 


711 
357,190 


1,085 
3,179 
12,916 
2,887 


1,366 
2,768 
9,012 
3,588 


LESS CANNED MEAT EXPORTED. 


Exports of canned meats in March, 
1929, were about 8 per cent less than 
in March, 1928, according to the fol- 
lowing report by the U. S. Department 
of Commerce: 

—March— -—3 mos. ended Mar.— 
1929. 1928. 1929. 1928. 

Total canned 
meat, Ibs..1,761,809 1,920,177 4,218,386 4,456,191 
$596,494 703,478 1,506,835 1,631,453 
217,853 687,552 591,559 
79,820 258,351 216,411 


193,383 576,270 639,744 
55,620 183,910 207,014 
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NEW YORK NEWS NOTES. 
W. B. Lane, manager of Armour ang 
Company, Peekskill, N. Y., is taking 
an early vacation. 2 


L. B. Dodd, beef department, Armour 
and Company, Chicago, is spending a 
few days in New York. J 


George D. Hopkins, secretary, Wi, 
son & Co., Chicago, has been spending 
several days in New York. : 


The Jersey City plant of Swift @ 
Company had as a visitor during the 
past week W. C. Clegy of the beef 
department, Chicago. ; 

H. O. Wetmore, head of the branch 
house department, Wilson & Co., Chi- 
cago, has been visiting the Eastem 
territory during the past week. 


Milton S. Mandle, plant superinten. 
dent, George Kern, Inc., New York, is 
recuperating at home after a serious 
operation, and is expected to retum 
to his duties within a short time. 

The reason for the broad smile on 
the face of John F. Diehl of the 
produce department, Wilson & (Co, 
First ave., has been discovered. It is 
a son who made his appearance on 
May 3. 


Swift & Company, New York, have 
had as visitors from Chicago during 
the past week M. Z. Irish, beef de 
partment, and T. Gadsden, storage 
department. I. Tuttle, provision de 
partment, New York, is in Chicago for 
a few days. 

W. A. Johns, manager of Swift & 
Company, Jersey City, N. J., is de 
lighted to have his daughter home 
again. Dorothy has just returned from 
a four months’ world cruise which she 
made in the S.S. Belgenland, with Mr. 
and Mrs. Max Wollering of Detroit, 
Mich., and their daughter. 


Following is a report of the New 
York City Health Department of the 
number of pounds of meat, fish, poultry 
and game seized and destroyed in the 
City of New York during the week 
ended May 4, 1929: Meat—Manhattan, 
768 lbs.; The Bronx, 528 Ibs.; total, 
1,296 lbs. Poultry and game, 
hattan, 391 Ibs.; The Bronx, 100 lbs; 
total. 491 lbs. 

es 


PHILADELPHIA MEAT SUPPLIES. 

Receipts of Western dressed meats 
and local slaughters under i 
federal inspection at Philadelphia fo 
the week ended May 8, 1929: 


Week 
ended 
May 3. 


Prev. 
week. 


2,450 
900 


Western dressed meats: 


Steers, carcasses ...... 
Cows, carcasses 

Bulls, carcasses ....... 
Veals, carcasses 2,322 
Lambs, carcasses 11,111 
Mutton, carcasses ..... 1,683 
I ae wkeed ceed 396,755 y 
Iocal slaughters: 
Cattle ’ 


Sheep 


Exports of sausage casings im 
China to this country during Februaty, 
1929, totaled 92,000 Ibs., with a valat 
tion of $132,000. a 
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AT YOUR 
SERVICE 


A complete curing 
plant, manned and 


Our Service Presents — equipped to render 


superior curing 
service 


Means to Keep Your Business eaten 8 








in Step with the Changing World 


RDINARY foods no longer satisfy— they get it they return. Such 
people now demand the best in things products that build and hold trade 
to eat. They will have their meats with may be had without increasing 
fresh new cure, that mild cure, sweet as a plant facilities or overhead ex- 
nut, with the good meaty flavor. To where pense, usually for no more and 
frequently for less cost than ordi- 

nary meats. 


Buy through your broker, in this 
greatest of World’s markets, the 
cuts and joints your trade requires. 
Let us store and cure them for you 
as needed. Our new mild cure 
will help you as it has others to 
increased sales and greater prof- 
its, 

Write us today of your needs—we 

ceubin dak bdesitinn will cooperate. 


\inited States Gid Storage & [ceG. 


Chicago, Illinois 
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NEW YORK MARKET PRICES 


LIVE CATTLE. 
an, good to choice.........+++ 


+ $14.1 ~¥-4 
“ages 
o 8.75 


Veals, 
Calves, medium 
Calves, common lightweights 


LIVE SHEEP AND LAMBS. 
Lambs, springers, me = choice. . 
ingers, 


DRESSED BEEF. 
CITY DRESSED. 
Choice, native heavy . 
Choice, native light. 
Native, common to fair...... ecvccecces 23 


Native steers, 600@800 Ibs 
Native choice yearlings, —e be.. 
Good hoice heifers 


° = 
Fresh bologna Dulls.......seeeeees nen | 


BEEF curs. 
Western. 


30 
27 
24 
35 
30 
27 
26 
25 
24 
21 
20 
18 
18 
18 


Rolls, reg., 4@ 
Tenderloins, 4 
Tenderloins, 5: 
Shoulder clods 


6 lbs. avg... 


veal 
Good “to choice veal” cccccce eccccecccces 28 
Med. to Common veal 
Good to choice calves 
Med. to common calves . 


FRESH PORK CUTS. 


Pork loins, fresh, Western, mes ae. -25 
Pork tenderloins, — 55 
Pork tenderloins, e 
Shoulders, city, 10@12. Ibs. avg.. weccce ° 19 
Shoulders, Western, 10@12 Ibs...... 
Butts, boneless, Western 
Butts, regular, Western.............. 022 
Hams, Western, fresh, 10@12 Ibs. avg..25 
Hams, city, fresh, 6@10 Ibs. 
Picnic hams, bet rcnod fresh, 

av 


SMOKED MEATS. 


Hams, 8@10 Ibs. avg.....cceeeceeeee- 25 @26 
2° 24% @25% 
14 IDS. SVB. ..c.ccccccccessetdy 26% 
-4 4 eh eecce cocscecce Be 1% 
Rollettes, bas ii tbe. BUBecccce 
Best tongue, ligh a” 


tt ncccceccccces 


FANCY MEATS. 


Fresh steer tongues, untrimmed.... 
Fresh steer tongues, 1. c. trm’d... 


GREEN CALFSKINS. 


5-9 914-12% 124-14 14-18 18 up 

Prime No. 1 veals..20 . 10 «2. x 3.65 

Prime No. 2 veals..18 1.90 3.40 

Buttermilk No. 1....17 1.75 2.06 25 eee 

Buttermilk No. 2....15 1.55 ane 

Branded Gruby . -95 210 1.30 1.85 
At value 


LIVE POULTRY. 
Fowls, —- per =. m em... 4 
Ducks, n 





oz 


Extras, reg. pkd., dozen..... 
Extra firsts, storage me. doz 
a ee pkd., Ze 


Western, 60 to 65 Ibs. to dozen, Ib... 
Western, 48 to 54 Ibs. to dozen, Ib... 
Western, 43 to 47 Ib. to dozen, Ib.. 
Western, 36 to 42 Ibs. to dozen, lb.. 
Western, 30 to 35 lbs. to dozen, Ib... 


Ducks— 

Long Island, prime to fancy 
Turkeys— 

Western, dry pkd., prime to fancy... 


uabs— 
White, 11 Ibs. to dozen, per Ib 
White, 9 Ibs. to dozen, per Ib. 
Fowls—frozen—dry pkd.—fair to good—12 to box: 
Western, 60 to 65 Ibs., Ib.. oooh 
Western, 55 to 59 Ibs., Ib.. “ 
Western, 48 to 54 Ibs., lb 
Western, 43 to 47 Ibs., Ib 
Western, 30 to 35 Ibs., Ib.. 


a 


BUTTER AT FOUR MARKETS. 


Wholesale prices of 92 score butter at Chicago, 
New York, Boston and Philadelphia, week ended 
May 2, 1929: 


April = id - Py May 1 
Ad 
"45% 45% 45% 13% 45% 
Boston 46% 46% 46% 46% 
Philadelphia --46% 46% 46% 46% 46% 
Wholesale prices of carlots—fresh centralized 
butter—90 score at Chicago. 
te 4h 44 43% 


Receipts of butter by cities (tubs): 
Wk. to Prev. Last —Since Jan. 1— 
May 2. week. year. 1929. 1928. 

35,4382 985,848 956,900 

59, 50,559 1,131,242 1,089,412 
19, 423 17, "915 21,262 350,733 360,300 
17,098 13, 847 18,247 363,322 361,538 
138,793 125,834 125,500 2,831,145 2,768,150 

Cold storage movement (lbs.): 


Same 
In Out On hand week-day 
May2. May 2. May 3. last year. 


69,748 388,971 
10,710 15,024 
480 12,205 
18,120 1,740 
127,058 67,940 


65 @70 
@60 


81 


48% 43% 


Chicago... 
New York 
Boston.... 
Phila..... 


Total... 2,215,979 1,547,804 
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FERTILIZER MATERIALS, 
BASIS NEW YORK DELIVERY. 


Ammoniates. 

Ammonium agp - delivered 

per 100 Ibs. 
Ammonium guighete, double bags, per 9 

100 Ibs. f.a.s. New York......... @28 
Blood, dried, 15-16% per unit...... @é4 
Fish scrap, dried, 11% ammonia 10 

B. P. L., f.0.b. fish factory.......4.00& 
Fish guano, a 1 BOUs ammo- 4 

nia, 10% B. 4.50 & 
Fish scrap, peck "6% ammon. ammonia, y 

8% A. P. A., f.0.b. fish factory... .4.25 & 
Soda Nitrate in bags, 100 Ibs. spot.. @ 23 


Tanka, 
LY 3. tose: 


Tankage, unground, 9@10% ammonia.4.00 & 16 
Phosphates. 
Bone rel steamed, 3 aad 50 bags, 


eeeeeeees 


Bone medi, rw, 43h and. 60 bage, 
PRE BOM cccccscccccccccccccnces eee 


Acid phosphate, 


@27.0 
bulk, f.0.b. Balti- 
more, per ton, 16% flat. 


eeeeeeereee “3 
Potash. 
Manure salt, 20% bulk, = ton.. 
Kalnit, 12.4% bulk, per ton 
Muriate in bags, 80%, per ton. 
Sulphate in bags, basis 90%, per ton. 


BONES, HOOFS AND HORNS, 
meet > Son, avg. 48 to 50 lbs. 
per 100 pcs. eesece 95.00@) 
Flat at shin, bones, avg. 40 ‘to 45 ‘Ibs., i 


pes. 
Black hoofs, per ton.......sssceces 
45. 


Thigh bones, avg. SD to ‘90 ‘Ibs., ‘per 

Horns, av. rv. 1h oz., and ‘over, 2 No. 18.800.0 
Horns, av. 74% oz. and over, No. 28.250, 
Horns, av. 7% oz. and over, No. 38.200.¢ 


—— Qe 
NEW YORK LIVESTOCK. 


Receipts of live stock at New 
for week ended May 4, 1929, are 
ported officially as follows: 


Cattle. Calves. Hogs, 
4,573 9,743 1,479 
. 2,596 1,925 495 Ii 

"877 5,905 24,270 ’ 
7,548 17,573 


5,562 8,076 
9,091 17,257 


Lincoln Farms Produet 
Corporation — 


Collectors and Renderers of 


Bones FAT 


Manufacturer of — F. 


Office: 407 E. 3: 
NEW YORK ‘CITY 


Phone: Caledonia 0114-0124 
Factory: Fisk St., Jersey City, 


Jersey City 
Central Union .. 
New York 


Previous week 
Two weeks ago 




















Calfski 


Specialists in skins of quality 
consignment. Results talk!. Inf 
mation gladly furnished. 
Office and Warehouse 
407 East 31st St., 
NEW YORK, N. Y. 
Caledonia 0113-0114 

















